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Is Laser Templating Right for Your Shop?

Whether your shop is big 
or small, high volume 
or custom, if you’re 

still on the fence about hard tem-
plates versus digital templating, 
this story is for you. 

The tried and true stick or paper 
template has been with us for de-
cades. Some wood, screws and a 
few simple tools got the job done. 
So why not stick (pun intended) 
with doing it this way? The de-
velopment team at Laser Products 
Industries (LPI), along with vice 
president of sales and marketing 
Rich Katzmann, have other ideas. 
Katzmann  is totally excited about 
this next generation digitizer, and 
chances are that by the time you 
finish reading this you will be, 
too. You be the judge.

Please turn to page 5
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Peter J. Marcucci

MIA+BSI Announces 2016 Tucker Awards

The eleven winning proj-
ects of the 2016 Tucker 
Design Awards were 

honored during a ceremony at the 
Contemporary Arts Center in New 
Orleans, Louisiana on October 20. 
The recipient of the 2016 James 
Daniel Bybee Prize, Robert A.M. 
Stern, was also honored during 
the ceremony.

Jurors for the 2016 Tucker 
Design Awards were L. Azeo 
“Ace” Torre (Torre Design 
Consortium-Architecture and 
Landscape Architecture), F. 
Macnaughton “Mac” Ball 
(Waggonner & Ball Architects), 
and Jack W. Davis (Editor/
Publisher at the Chicago Tribune 
[retired]).

The biennial Tucker Design 
Awards competition, which began 
in 1977, honors members of the 
design community who exhibit 
innovation and excellence in the 
use of natural stone in design. 

The Bybee Prize, named in honor 
of the late James Daniel Bybee, is 
awarded to an individual architect 
or landscape architect for a body 
of work executed over time and 
distinguished by outstanding de-
sign and use of natural stone. 
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Features 
The LT-2D3D is the company’s 

latest generation laser templator, 
and as of July was updated to ver-
sion 4.1. Possibly the coolest new 
feature of this laser is that unlike 
the LT-55 which used a bubble, 
the LT-2D3D is digitally leveled, 
assuring the user of a quick and 
perfect setup every time, ex-
plained Katzmann. 

“Generally, when you begin, 
you shoot a plane, and what that 
plane does is allow you to go 
from 3D mode to 2D mode. With 
most of our customers being in 
the countertop industry, 2D is the 
appropriate mode for them to be 
in. However, with it being a 3D 
laser, you can shoot your data 
at any level. If you’re obtaining 
your data points (measurements) 

The DBX Ranch in Colorado is an ensemble of structures designed 
in a modern ranch style, unified through layered, interconnected 
outdoor gathering spaces.Please turn to page 14

Join the Struggle

The three most dreaded 
sentences spoken by a 
customer to ANYONE in 

the stone business are:

#1 “I saw on HGTV that we 
could (fill in the blank) ______!”  
#2 “On DIY, they… _____.” 
(again, fill in the blank) 
#3 “I read on the Internet that… 
(once more, fill in the blank). 

Now, the first two you can 
probably explain as dramatized 
television, and what they have to 
do to make it look as easy as they 
make it look. Everyone knows 
(hopefully everyone knows) that 
what you see on TV isn’t always 
a true picture of real life. 

It’s the third one that sends 
a shiver down my spine. A 
lot of people out there believe 
EVERYTHING they read on the 
Internet. After all, they (whoever 

Sharon Koehler
Artistic Stone Design

they are) couldn’t put it out there 
if it wasn’t true. To top it all off, 
when the customer comes at you 
with lies, falsehoods, half-truths 
and half-baked ideas that they got 
off the Internet, it’s very difficult 
to counter their preconceived 
notions because you don’t know 
who said it, where they read it, 
or if they even read it correctly. 

What can you do? You can’t 
smirk or guffaw at the cus-
tomer or call them stupid. You 
can’t point and laugh (even 
though sometimes you want 
to). The customer really thinks 
they did their due diligence by 
doing research on the Internet. 
The problem is that the Internet 
isn’t ALWAYS wrong. But, 
it isn’t always right, either.  

Stone Myths and Other Fairy Tales

A Review of the Laser Products’ New LT- 2D3D Laser Templator

from the cabinets and walls, as 
opposed to our older LT-55 2D 
version, you no longer have to 
raise or lower the tripod and 
are able to shoot under or over 
the cabinet including full height 
backsplashes. Moreover, you’re 
able to measure all data points 
from one location. 

“Another new feature of this 
product is an industry-leading 
laser with low current draw. 
We’ve also built in enough juice 
(battery power) so the customer 
can begin using it on Monday 
morning and it will maintain 
its power throughout the week. 

   Design Workshop – DBX Ranch, Colorado
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Is Laser Templating 
Right for Your Shop?

Continued from page 1

asked: what about the shop that 
has only a few employees, cuts on 
a simple bridge saw and uses rout-
ers or hand grinders for their edges. 
Can your laser be incorporated into 
their production, or do they need 
to wait for that new CNC router or 
saw? 

“That’s a great question,” said 
Katzmann. “We supply these 
shops with a vinyl plotter, and the 
data that’s emailed back to the 
shop goes into this plotter. The 
shop prints out the vinyl templates, 
places them onto the slab and cuts. 
So there is still a lot of savings. 
No longer are you cutting wood, 

dragging around tools and 
running back to the shop 
with breakable templates. 
There’s no need for a large 
gas guzzler anymore either. 
You’re now using small 
fuel efficient vehicles to 
carry a laser that’s the size 
of an airplane carry-on, and 
able to template more jobs 
in less time. Moreover, 
your business can grow 
right away without adding 
additional staff.

“We’ve done extensive 
research on return on in-
vestment (ROI), and gen-
erally what we’ve figured 

out is that if you’re a manual shop 
doing more than 150 square feet 
per week, your ROI will be payed 
back in six to nine months and 
used toward your next investment. 

“Another great element of the 
product in this situation is that 
it’s an intro to automation. Before 
a company goes out and spends 
$200,000 to $300,000 on a CNC 
saw or router, they can stick their 
toe in the water by starting with 
digital templating. We love that, 
and it’s a nice transitional piece 
that they can use before spending 
the big bucks. They can get used 
to the process, and then go a little 
bigger.” 

If the ROI for a smaller 
manual shop is six to 
nine months, what’s the 
ROI for an automated 
shop?

“When a shop is fab-
ricating about 1,000 
square feet a week, the 
ROI is as quick as two 
or three months. It re-
ally depends on what 
changes the company 
goes through due to dig-
ital templating. Right 
out of the gate they are 
going to be able to more 
efficiently template and 

fabricate jobs and realize an imme-
diate 20 to 30 percent cost savings 
by doing it with our system, versus 
the old way. 

“An additional benefit is that 
we tend to quote about a five per-
cent reduction of waste. There is 
no misreading of a tape measure, 
and you know that everything in 
the software is correct. There are 
a bunch of ways to double check 
all measurements, so that when it’s 
being fabricated, those countertops 
are going to fit perfectly, greatly 
reducing installation time.  

laser system. So we’ve gone to 
great lengths to make sure the soft-
ware is easy to use. Once you’ve 
acquired the needed information 
from the customer and are setup, as 
far as data goes, it generally takes 
less than ten minutes to template. 
It’s a very rapid process. You then 
simply finish the drawings by add-
ing edges, seams, cutouts, etcetera. 
This takes between five and ten 
minutes. So it is a very quick pro-
cess taking about 20 minutes total 
from setup to a finished drawing.” 

There’s one more benefit that’s 
worth mentioning: emailing the 
finished DXF file back to the shop, 
explained Katzmann. 

“We absolutely promote template 
makers emailing the job back to the 
shop before leaving the jobsite. 
They can send that DXF file, that’s 
CNC ready, to the shop. So if the 
shop wants to order the material 
or get back to the customer with 
an estimate, they can do that while 
the templator– is on his way to the 
next job. It’s a much more efficient 
process than the old manual way 
using sticks and glue, assembling, 
gathering everything up and driving 
back to the shop. With our system, 
it’s a real-time exchange of data, 
so the shop can get going on the 
fabrication.” 

What About the Small 
Manual Shop?

So far, the LT-2D3D sounds 
great, but a lot of shops start small 
and build incrementally. So we 

“There are a bunch of ways to double check all 
measurements, so that when it’s being fabri-
cated, those countertops are going to fit per-
fectly, greatly reducing installation time.”

Comparing the LT-55 and the LT-2D3D: “If it takes a half hour to measure a kitchen with the LT-55, 
with the LT-2D3D, you’re still saving 10 minutes each time, which adds up, time after time. Another 
thing that the LT-2D3D ads is the ability to capture all the data in the room from one setup.”

“Our product is more efficient in what it does with that data. Our soft-
ware, and this is a biased opinion, is much faster, easier to use, easier to 
draw with and easier to email. When talking from a speed perspective, 
from the minute you get to the customer’s house to when your shop gets 
the data, we are substantially faster measuring and transferring with our 
software than simply the acquisition of data with other systems.”

dragging around tools and 
running back to the shop 
with breakable templates. 
There’s no need for a large 
gas guzzler anymore either. 
You’re now using small 
fuel efficient vehicles to 
carry a laser that’s the size 
of an airplane carry-on, and 
able to template more jobs 
in less time. Moreover, 
your business can grow 
right away without adding 
additional staff.

research on return on in
vestment (ROI), and gen
erally what we’ve figured 

“Our product is more efficient in what it does with that data. Our soft-

Please turn to page 39

Then, when Friday comes along, 
they can recharge it and it’s good 
to go again on Monday. We’ve 
also increased the data speed by 
30 percent, so if you’re on a job-
site templating, the time to cap-
ture the data is much faster than 
our previous versions. This helps 
keep the user in the flow of tem-
plating, and not waiting for the 
beep before going to the next data 
point. We’ve also partnered with 
Microsoft and integrated their 
Surface Pro 4® into the system. 
In the past we had used previous 
versions of the Surface Pro and 
then switched over to a different 
company. The Surface Pro 4® is an 
extremely fast tablet with a high 
resolution screen, and has allowed 
us to continue to enhance our 
software because the tablet can 
respond how we need it to. It’s a 
great tablet, and we are happy to 
be back with Microsoft.”

Benefits 
According to Katzmann, the 

core function of this laser is to 
rapidly acquire data points with 
easy to use CAD software. The 
software has normal features that 
template makers have used in the 
past, such as adding a backsplash, 
dropping in a sink or centering a 
cooktop. Everything is in English, 
making it very easy for new users 
to get up to speed, Katzmann said. 
He added, “We don’t want them 
to have to learn CAD to use our 
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Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.com Fax 800-915-5501 

Call today! Toll free 1-800-575-4401
This Great Low Price has been extended due to popularity! 

3.98Now YOU can solve a $200 problem… 
 

MADE IN THE USA

   Item # Description Great LOW Price 
 10565 E-Z Dishwasher Bracket 24”, with Mounting Screws $3.98

 10578 E-Z Compact Bracket 18”, with Mounting Screws $3.98

NEW size for compact dishwashers!

“We use them when the dishwasher 
is not on site. Works great, 
no return trips.” 

Jeremy Williamson, SFA
Granite Shop Manager
Kitchen Craft Inc.
Osage Beach, MO

The E-Z Dishwasher Bracket attaches to the cabinet with wood 
screws, as well as to the countertop with impact absorbing ad-
hesive caulk or silicone. It is made to accommodate virtually any 
dishwasher on the market and may be installed prior to or after 
countertop installation.

More than 839,226 sold!

4.10

Michael Peay, a veteran home builder with 30 years of experience that 
includes hundreds of kitchen installs, was continually confronted with 
a nagging problem—mounting the dishwasher. Out of frustration, Mi-
chael Peay invented and patented the solution.

Installation Problem
Why is installing the dishwasher always on the punch list? There are many rea-
sons; after all, who is responsible for this task? Is it the granite guy, the plumber, 
the appliance delivery man, or the general contractor? If the granite installer is 
responsible and the dishwasher is on site, there is no problem, but many times 
this is not the case. So in order to preserve your good name and reputation it 
means an expensive return trip to install the dishwasher.

Installation Solution
Can $3.98 solve this costly return trip? The answer is YES! It is estimated that 
it could cost nearly $200 in time, labor and fuel to pull someone off another 
job for this one chore. There is no need for the dishwasher to be on site and you 
can install before or after the countertop is installed. And it is designed to fit all 
standard dishwashers and install them correctly. 

Easy To Use
The E-Z Dishwasher Bracket can be installed in 2 minutes and is a permanent 
solution. If the dishwasher is not installed or not on site, simply fasten the E-Z 
Dishwasher Bracket to the cabinet with the hardware supplied, apply silicone 
to dampen the sound, and install the granite. As simple as that, your job is done, 
with regard to the dishwasher.
If the dishwasher and countertop are already in place, simply bend the tabs 
to fit in between the cabinets, apply silicone, put in place and fasten with the 
hardware supplied. 

No More Call Backs to Install a Dishwasher! 
This solution seems so simple, the only question you’ll ask is, “Why didn’t I 
think of this, before?” This product really works, and we’ll prove it to you. We 
guarantee that you’ll agree this is a real $3.98 solution. Call Braxton-Bragg and 
never have to make that expensive return trip again. Our knowledgeable sales 
staff wants to let you know “you have a friend in Tennessee,” and we listen to 
you. Count on Braxton-Bragg for all your installation needs. 

for only $495 !

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for E-Z Dishwasher Bracket
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After spending two 
weeks in South 
Carolina with 

the American Red Cross 
evaluating the damage left 
by Hurricane Matthew, 
I am finally back home 
and trying to re-acclimate 
myself with running a 
stone shop. It was a long 
two weeks for my sis-
ter-in-law and husband 
who were watching over 
things in my absence, but 
without their support I 
wouldn’t be able to deploy 
with the Red Cross. (See 
Slipperyrockgazette.net 
archives, 

  I actually wondered if 
I had anything worthwhile 
to contribute to the SRG, 
having been in an entirely 
different world for sev-
eral weeks. I was talking 
with a friend yesterday 
about my experience in 
South Carolina and work-
ing with our clients, (our 
name for those affected by 

Jodi Wallace
Monarch Solid 

Surface Designs

Lessons Learned

a disaster.)  It dawned on 
me that many of the prin-
ciple rules that are import-
ant to me on deployments 
are also the principle rules 
I follow for my business. I 
thought I would share my 
most important ones.

Be Nice
 Such a simple phrase, but 

something we very much 
take for granted. I am sur-
prised at the number of 
times potential customers 
have told me that people at 
showrooms they had visited 
prior to ours were rude, con-
descending, acted as if their 
being there was an incon-
venience, (salespeople who 
cannot do the courtesy of 
putting down their phone), 
or just blatantly ignored 
them. Sometimes we all for-
got that the most important 

thing about a business is 
that without our customers, 
there is no business. 

 Be Friendly
A smile is the start of 

something good. In most 
cases, it’s contagious. Even 
if I’m having one of “those 
days,” I try to always greet 
everyone with a smile on 
my face. A new customer 
stepping into my showroom 
can only judge me by what 
they first see, and as they 
say, “You only have one op-
portunity to make a first im-
pression, so make it good.” 
I’ve also found that even if I 
don’t feel like smiling, once 
I start talking to a customer 
the other “stuff” fades to the 
background, if just for a few 
minutes, and my mood can 
lighten considerably. Many 
times we have had custom-
ers tell us that although our 
price may have been higher 
than a competitor’s, they 
choose us because they re-
ally “just liked us.” Never 
underestimate the power 
of being friendly, but make 
sure it’s also genuine.  

Don’t Take It 
Personally

 In the last six months 
we seem to be assisting on 
a larger than usual number 
of remodels resulting from 
flooding. Broken and leak-
ing pipes, overflowing bath-
tubs and clogs in pipes have 
brought in many customers 
who never planned on doing 
a remodel this year. It’s hard 
to be excited about some-
thing that wasn’t planned 
for, and many customers 
literally drag themselves (or 
their spouses) in the door, 
so occasionally people will 
be grumpy. Dealing with in-
surance companies, deduct-
ibles, flooring, cabinets, and 
countertop choices…. so 
many unanticipated items 
(and costs) to be decided on 
in such a short time.  Keep 
your perspective — it isn’t 
us they are upset at, we just 
happen to be there. Be pa-
tient and understanding and 
give people the benefit of 
the doubt. Remember you 
have the opportunity to help 
someone through a difficult 
process, and you can make 
a difference in an otherwise 
bad situation.

Make Everyone Feel 
Important

In our very digitized world 
nowadays we sometimes 
forgot that interacting with 
people adds something to 
not just their lives but to 
ours as well. With so many 
companies and services 
available nowadays peo-
ple don’t have the need for 
loyalty to businesses. But 
I know that when I am in 
my “consumer mode” I pay 
attention to the way I am 
treated. Would I go back 
again? Would I recommend 
the business to someone? 
How you treat people is just 
as relative now as it was in 
past years. Treat everyone 
as if they were the most im-
portant customer of the day 
– because customers have 
long memories.

Don’t Stereotype People  
I always remember a story 
my dad told me. When I 
was little girl, my mom had 
a charm bracelet she loved, 
and my dad liked to buy her 
new charms when he had 
a little extra money. One 
weekend he and his best 
friend spent all weekend 
disassembling and recycling 

metal. By the time they 
walked into the jewelry store 
later that afternoon they 
both needed showers and 
clean clothes, but my dad 
had a pocketful of money 
and was ready to spend it. 
Unfortunately, when the 
salespeople looked at them 
they only saw a couple of 
guys in dirty clothes slowly 
walking around the jewelry 
store, and they rudely asked 
them to leave. 

As Julie Roberts in the 
movie Pretty Woman so 
famously told the tactless 
sales women in the upscale 
boutique, who refused to 
help her, “Biiig mistake!” 
Never make assumptions 
about people – you may end 
up being very surprised at 
just how wrong you are. 

Take The Time 
 No matter how crazy the 
showroom gets when I am 
here alone, I always remind 
myself that each customer 
deserves the time they need 
to have all their questions 
answered thoroughly. I can 
easily handle two couples 
at a time, but sometimes 
(especially on Saturdays if 
I am by myself) I end up 
with four or five couples 
in the showroom all look-
ing for help, and I admit it 
can be stressful. But I greet 
everyone who walks in the 
doors with a “Good morn-
ing (or afternoon), please 
make yourself at home and 
I will be with you as soon as 
I am able.” I make sure to 
acknowledge them, and also 
let them know that when I 
am working with them they 
will have the same time and 
attention as I am spending 
with the customer whom I 
am currently helping. 

Who is wise? He that learns from 
everyone. Who is powerful? 
He that governs his passions.  
Who is rich? He that is content. 
Who is that? Nobody.

— Benjamin Franklin

Please turn to page 18
Order Item  
1266

$10.45

Call Toll-Free to Order 

800-575- 4401

Available at

120 per Box

Consistent Quality
Kiln Dried
Excellent Snap
Feathered Tips
Convenient Packaging
Proudly made in USA

Customers have long memories.
Treat everyone as if they were the most 

 important customer of the day – because they are. 
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Until recently, this 3.5-
acre property operated 
as a maintenance bone-

yard for a nearby working ranch. 
Deposited debris, barren soils, 
and fill from an adjacent develop-
ment created an unnatural land-
form, resulting in a site with low 
visual quality and no functioning 
ecosystems. 

Through a collective dialogue 
between landscape, architecture 
and interior design, a new vision 
re-imagines the disturbed site into 
a livable landscape, emblematic 
of our American West. The resi-
dence – an ensemble of structures 
designed in a modern ranch style 
– is effortlessly unified through 
layered, interconnected outdoor 
gathering spaces and regional 
materials that elaborate upon the 
experience of moving between 
structures, heightening and re-
newing one’s sense of place.

Upon entering the courtyard, 
one is immediately aware of 
seamless and unfolding rela-
tionships between architecture 
and landscape through a sophis-
ticated, regional palette of natu-
ral stone, water and plants. Set 
upon architectural focal points, 
two perpendicular sandstone 
paths descend into the space and 
converge upon a monolithic, 

hand-carved granite fountain. The 
design of the fountain is purpose-
fully quiet, both in its detailing 
and operation. The feature in-
cludes a recessed interior, allow-
ing water to become still before it 
reaches the surface, with lightly 
cleft sides, allowing the water to 
delicately bounce as it descends 
into the geometric lower granite 
basin.

The landscape architect’s se-
lection of various stone material 
extends the tones of the home’s 
granite walls and contextual 
surroundings into the garden. It 
is detailed in a manner that bal-
ances rural and modern quali-
ties. The majority of the paving 
is constructed of rectilinear gray 
sandstone with a natural finish 
and snapped edges, laid in a stag-
gered running bond organization. 
Throughout the garden, thought-
ful attention was also given to 
the configuration and layout of 
terraces, pathways and steps. In 
doing so, this ensured that the 
edges of the terrace and its inter-
face to other elements were de-
signed so that no “leftover” stone 
paver pieces would be found.

Within the central courtyard, 
split-faced stone stairs descend 
into a rectilinear plinth of lawn, 
punctuated by a carved granite 
fire pit. Leveraging the property’s 

existing topographic relief, a shal-
low infinity-edge dipping pool 
abstracts the transparent and cav-
ity-like pools found throughout 
the Rocky Mountains. The design 
purposefully achieves the illusion 
of a larger water feature with the 
distant pond and offers a refresh-
ing recreational element.

Containing the infinity edge, 
a designed granite escarpment 
emerges from the meadow, jux-
taposing the geometric water 
feature and providing informal 
seating ledges.

The site’s prior use required the 
landscape architect to incorporate 
a highly technical and complex 
sub-surface structural system. 
The initial geotechnical report 
identified the building envelopes 
rested on 12 feet of man-placed 
fill. Assuming a one percent set-
tlement, the team faced concerns 
that the terraces would settle up to 
12 inches. In response, a grid of 
structural micro-piles provides the 
necessary foundation for the con-
struction of terraces immediately 
outside of the architecture, under 
the water features and site walls. 
The solution enabled the crisp 
detailing and design resolution 
of the architectural structures to 
seamlessly connect with the hor-
izontal stone terraces.

   TUCKER AWARD: DBX Ranch, Colorado

Landscape Architect 
Design Workshop
Aspen, Colorado

Landscape Contractor / Installer 
Landscape Workshop
Carbondale, Colorado

Stone Installer 
JD Masonry

Arvada, Colorado

Stone Suppliers:
Coldspring

Cold Spring, Minnesota
Gallegos Corporation

Vail, Colorado

Continued from page 1

Jurors Comments
“This inspiring project with its crisply de-

tailed walks, retaining walls and pools provides 
a contrast to its rural and informal setting by 
establishing a man-made precinct within the 
landscape. The vernacular wooden buildings 
that form the compound are dark and reces-
sive elements that also provide a contrast to 
the constructed landscape.”

“I go to nature every day for inspiration in the day’s work.  
I follow in building the principles which nature 
 has used in its domain.”  — Frank Lloyd Wright 

Shop www.braxton-bragg.com for Stone & Tile industry products Visit www.slipperyrockgazette.net for more Stone & Tile industry news
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2016 Tucker Awards
Continued from page 5

   7 Bryant Park Public Lobby

Center for Strategic Intelligent Studies (CSIS) Headquarters
Washington, D.C.

T
he carefully detailed stone-clad lobby of 7 Bryant 
Park is the result of an extraordinary effort by the 
design team to procure exactly the right materials 
and the highest level of craftsmanship.

A 30-story speculative office building at the southwest 
corner of Manhattan’s Bryant Park, the tower makes the 
most of its proximity to an important green space with a 
sculpted facade overlooking the park and a generous public 
space at ground level. The defining element of the design 
is a pair of mirrored conical forms carved out within the 
rectangular massing of the tower at the corner diagonally 

opposite the park.
The conical motif is repeated in the ground floor entry 

lobby through the arrangement and detailing of the stone 
elements. Mocha Creme limestone is used for the walls and 
Moleanos limestone for the floors, with accents of Calacatta 
Caldia marble and Jet Mist granite.

Limestone was chosen as the primary stone for its warmth, 
richness, and light tone, with the more richly grained white 
marble and black granite adding contrast to the palette. On 
the floor, the triangular contour of the cones is represented 
by contrasting panels of white marble with black granite 
accents against a field of beige Moleanos limestone. On the 

walls the motif is represented by shallow conical recesses in 
the Mocha Creme limestone.

The carved appearance is detailed in a serrated profile that 
resembles true carving of the stone wall. To achieve this 
effect, oversize cubic stone wall panels were carved with 
a CNC router. Multiple panels, each individually carved, 
were assembled on-site over a sloped structural steel frame. 
Calacatta Caldia marble was chosen for the elevator lobbies 
to provide balance and lighten the palette. Following this 
initial design decision, an extended process ensued to pro-
cure the very best material available, with the design team 
insisting on a brighter white background with light veining. 
The process required multiple trips to the quarry and fabrica-
tion plant and included approval of dry-lay mock-ups before 
shipping by the owner-contracted stone inspector, who also 
approved dry-lay mock-ups of all other walls and floors.

Wall panels were two feet high by five feet wide and one-
&-one-quarter inches thick. Typical floor panels were five 
feet by five feet by two inches thick.

Jurors Comments
“This was the only pure interior design proj-

ect that received an award this year. This bright 
and elegantly detailed lobby of Mocha Creme 
and Moleanos limestone at a busy corner facing 
Bryant Park must be a welcome draw for the 
eye for those passing by. The CNC-routed stone 
panels are meticulously serrated with conical 
motifs that play back to the exterior design of 
the glass tower in which the space is embedded.

The floor and walls and are coordinated 
through angled geometries that rise up to a 
floating, vaulted ceiling that belies the great 
weight of the large tower above.

“I stopped believing in Santa Claus 
when I was six. Mother took me to 
see him in a department store and 
he asked for my autograph.”
— Shirley Temple   1928 – 2014

Architect 
Pei Cobb Freed & Partners 

Architects
New York, New York

Stone Installer 
Stone Truss Systems, 

 Fairfield, New Jersey

Stone Supplier
Marmi e Graniti d’Italia

Massa, Italy

Contractor 
Urmal and Sons Ltd

 Lisbon, Portugal
Please turn to page 26
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Extending Careers Lowering Costs

TM

Good Installers
    Get Injured 

www.NoLiftSystem.com        n        503.212.4034        n        Sales@NoLiftSystem.com

BUT NOT ANY LONGER!

When installers get hurt, they work in pain... 

Quality Goes Down, Costs Go Up.

Eliminate Install Injuries

Keep Good Installers

Improve Quality & Profits

100% OF OWNERS & USERS LOVE THIS CART!

Push Button Mechanical Lift Safely Rotate Awkward Counters Roll Easily Onto Cabinetry

Watch videos online
     at www.NoLiftSystem.com!
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Sasso Flying Flat

Elegant Design
Sasso machines not only perform, they’ll 
look great in your shop. We take pride in 
our products, and it shows in every ma-
chine we make.

Fast and Productive
Our innovative designs not only look 
great and last a very long time, Sasso 
builds machines that get the job done fast. 

Corrosion Resistant
Every machine we build uses corro-
sion-resistant component. By using hot 
galvanized frames, fiberglass, stainless 
steel and aluminum, we your machine 
will be running long after its paid for. 
How many saw manufacturers can say 
the same thing? 

Accuracy and Quality
Our engineering team works hard to use 
high-quality components to ensure your 
are the right size with the perfect finish. 
Every time.

USA-Based Tech Support
We understand that occasionally you may 
need tech support or have a simple ques-
tion answered. When you call we’ll be 
there to assist.

USA-Based Spare Parts
We stock spare parts in North Carolina. 
When you need a part, we can usually get 
it to you within 24 hours.

Now Recommending Viper
The Viper 6-Step Inline System from 
Braxton-Bragg is a perfect complement 
to the speed of the Flying Flat. Unlike 
other inline systems that require a slow 
speed, you can run it fast to achieve the 
ultimate, professional shine.

Engineered for Speed – Built to Last

Since 1974 Sasso has built world-class 
machinery for the stone industry.

The Sasso Flying Flat is a 
backsplash polishing machine 

capable of polishing countertops 
up to 36 inches tall. Sasso recom-
mends the Viper ® 6-Step Inline 
Polishing system to achieve a fast, 
professional polish. 

•  Two models available: five or six 
 polishing heads, two or four bevelers

•  Micro oscillation

•  Calibrating/Drip edge spindle

•  Corrosion resistant galvanized frame

•  Easy to set-up, operate and maintain

6-Step InlIne 
polIShIng SyStem

888-289-5284  •  www.sassousa . com Please turn to page 16

I knew it was going to 
be one of those days. I 
had just woken up and 

was headed out the door to 
my favorite greasy spoon 
when I felt something hit 
my shoulder. At first I 
thought it was an acorn, 
but when I looked, it was 
a present from a bird. Yep, 
you guessed it: a tweety 
bomb right on my favorite 
trench coat. 

Oh boy, what a way to 
start the day, I thought. 
Fortunately, by the end of 
the day, I would discover 
something that would truly 
help me in my inspection 
business, but at this point, 
I thought my day would be 
like the mess on my coat. 

I changed to a cleaner 
trench coat ( I have a few, 
to maintain my image), 
hopped in the ole Woody 
and headed downtown for 
the consolation a good cup 
of joe and a Danish would 
provide.

Just as I was finishing 
my Danish (great timing), 
my phone rang. It was an 
architect from a large firm 
in NYC. He told me he had 
a hotel that his firm had 
designed. There were over 
300 rooms, and the tile in 
the showers had some type 
of mysterious film on it. 
I asked him how old the 
showers were, figuring 
it was probably just soap 
scum. He told me they 
were brand new and had 
not been used yet. Well, 
that got my curiosity, so 
I told him I could catch a 
flight the next day and be 
there in the early afternoon 
to take a look. He asked 
me to email him my fees 
and he would get back to 
me. Once he saw my fees 
I figured I would never 
get a call back. To my sur-
prise, within the hour he 
called me back and asked 
me to book a flight. He 
would meet me at the hotel 
tomorrow.

Frederick M. Hueston, PhD

The next morning 
I arrived at the air-
port. Boy, do I miss 
the days when flying 
was fun and an adventure. 
Today flying is like taking 
the bus. They crowd you 
into this tight little row of 
seats like they are haul-
ing cattle. I took my seat 
against the window, rolled 
up my trench coat to use as 
a pillow and went to sleep.

I arrived in NYC early 
in the morning and took a 
cab to the hotel with the tile 
problem. To my surprise 
it was still under construc-
tion. Hope they have a spare 
hard hat, I thought, since I 
didn’t bring mine. There 
was a guard at the entrance 
sitting at one of those cheap 
fold-up card tables. He 
asked if he could help me. 
I was about to tell him, yes, 
get me out of the city…but 
he didn’t look like he could 
take a joke.  

The Stone Detective
How I Got My X-Ray Vision

stack of papers, which 
appeared to be spec-
ifications, emails, 
safety data sheets, 
etc., and led me to 
the elevators.

He took me to  
one of the com-
pleted rooms and 

I walked into the 
shower. There was indeed 
a thin film all over the tile. 
It looked like nothing more 
than a grout film. An easy 
fix, I thought. Next, I started 
tapping on the tile and holy 
cow – it was hollow every-
where I tapped! 

I looked at the architect 
and told him he had a big-
ger problem than the film. 
He looked surprised and 
said “Whaaat?” in a nasal 
Brooklyn accent. I told him 
what the hollow sounds 
meant, and one of the tiles 
actually fell off the wall!  

I picked up the tile and 
noted it had no bond. Not 
only did it have no bond, but 
it was installed with mortar 
dots, as opposed to a full 
mortar bed (see my photo).  

I told him who I was 
and he gave me a badge 
and pointed in a direction 
to the left of him. Just as 
I said thank you, a slight, 
short gentleman dressed 
in a suit greeted me. He 
identified himself as the 
architect I talked to on the 
phone. He handed me a 

He asked me if there was 
any way I could tell if the 
rest of the rooms had the 
same problem. I told him I 
could sound-test the rest of 
them by tapping. He looked 
at me and asked if there was 
any other “sure-fire” way to 
tell. 

Mortar dots? This lame 
time-saver is a bad idea. 
Just say no.

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Viper Inline tooling
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An online education tool
for stone industry professionals.�

Initial Courses Include:
Safe Slab Handling Modules • Installation Safety Modules

 OSHA Compliance • CNC Operation • Toolbox Talks
All safety materials have been made available free of charge courtesy of the 

Natural Stone University sponsors and the MIA+BSI Safety Committee.

All safety programs are made possible by the MIA+BSI Safety Committee.

An online education tool
for stone industry professionals.

An online education tool
Natural Stone University

I N T R O D U C I N G  T H E

Visit www.naturalstoneinstitute.org/university to get started. 

Thank you to our sponsors:

2016_slippery_rock_oniline_U_full_dec.indd   1 11/1/16   4:03 PM
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Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.com Fax 800-915-5501 

Patent Pending

You’ve Got To See This Video!

Why Pay More to Install a Sink?
Why pay more than $5 for a sink install 

kit, when you could use the Hercules® 
Universal Sink Harness and complete your 
install project in minutes, with no return 
trip needed? 

The Hercules® Universal Sink Harness from Braxton-
Bragg is another great innovation that can save installers 
time and money.

At Last, a Simple, Fast Alternative 
The Hercules® Universal Sink Harness is a simple, 

ingenious alternative to expensive brackets that only 
work on some installations, and a time-saving, more 
professional alternative to building a scrap wood 
support system to hold the sink in place while the 
caulk or adhesive dries. It installs without drilling into 
expensive countertops or cutting notches into your 
customer’s cabinets, and without using messy epoxies 
or relying on adhesives to secure sinks. One of the most 
immediately recognizable benefits is that you won’t 
have to make a return trip to remove bracing or jury-
rigged 2 x 4 supports.

Fabricator Tested in Thousands of Installs 
The Hercules® Universal Sink Harness has been 

fabricator- and installation-tested under demanding 
conditions, and can be used to install the most popular 
types of sinks, including ceramic, stainless steel, and 
even cast iron undermount. It is effective on either 
double bowl or single bowl steel or ceramic vanity 
sinks. Just imagine–one simple, inexpensive kit can do 
all of those sinks! Not only is the Hercules® Universal 

 Item # Description MSRP OUR Price 
 17310 Hercules® Universal Sink Harness Kit   $9.95 $4.95MADE IN THE USA

Sink Harness the fastest and most economical system 
available, it’s also the most versatile.

Be the Go-To Guy to Repair Failed Installs 
While the Sink Harness was being developed and 

tested, we discovered another notable benefit of 
the Sink Harness: it’s a great system to repair failed 
undermount installations. Many fabricators are asked 
to repair someone else’s poor sink installation job. The 
Hercules® Universal Sink Harness will get the job 
done quickly. You can become known as the guy who 
contractors and home owners in your area call for help. 

Supports the Heaviest Sink Loads
Some clips and anchor systems rely on the countertop 

to support the sink–not so with the Hercules® 
Universal Sink Harness. Just like a suspension bridge, 
the Hercules® Universal Sink Harness helps to 
provide support and over-all strength to a countertop 
installation. It actually transfers all weight to the 
cabinet and doesn’t add additional stress to the weakest 
and most easily damaged part of the countertop: the 
sink cut out. It does its primary function admirably 
well– support the sink under the heaviest of loads. 

Try One and You’ll Believe It!
Braxton-Bragg wants to prove it to everyone 

who’s faced sink-installation problem, or 
just wants to save money and keep their shop 
profitable. Visit www.braxton-bragg.com for 
the complete Universal Sink Harness video.

P olice say a bandit with a taste 
for espresso and a sweet 

tooth has been nabbed because he 
asked an officer for directions to a 
Connecticut pastry shop.

Stamford Police Lt. Thomas 
Barcello tells the Stamford 
Advocate that Donald Newman-
Smith’s face was covered with a 
bandanna when he robbed a conve-
nience store one Monday, getting 

No Cookies for You!
away with around $800.

Police say an investigator was re-
sponding to the convenience store 
later when Newman-Smith asked 
him how to get to the pastry shop. 
They say the investigator later rec-
ognized him as he watched surveil-
lance footage of the robbery.

Officers went to the shop and 
found Newman-Smith sitting at an 
outside table, drinking an espresso 
with a dozen Pignoli cookies.

Why Pay More to Install a Sink?
Why pay more than $5 for a sink install 

#1 Seller! 

Most Popular

Sink Support

A Houston 911 operator ac-
cused of hanging up on 

thousands of emergency calls 
is charged with two counts of 
interference with an emergency 
telephone call.

Harris County court records 
show 43-year-old Crenshanda 
Williams of Houston was 
charged October 5 and freed on 
a measly $2,000 bond.

KPRC-TV reports that 
Williams was involved in thou-
sands of “short calls” lasting 
20 seconds or less between 
October 2015 and March 2016. 
She no longer works for the 
Houston Emergency Center.

In one incident, Williams 
hung up on a caller reporting a 
robbery at a convenience store. 
The man called back and spoke 
to a different operator, but by 
the time police arrived, the store 
manager was fatally shot.

Williams’ phone number is 
not listed (of course). Online 
court records don’t list an at-
torney willing to speak on her 
behalf.

Your Check is in 
the Mail

T he U.S. Postal Service has 
launched an investigation 

after a metro Atlanta resident 
says she filmed a worker dump-
ing hundreds of pieces of mail 
in the woods.

Kellie Campbell of DeKalb 
County tells WSB-TV she re-
corded the postal worker walk-
ing near a fence and dumping 
several bins of mail into a ditch.

Campbell called the Postal 
Service, which sent workers to 
collect and deliver the mail.

In a statement, the Postal 
Service condemned the unlaw-
ful disposal of mail and said it 
was investigating the incident.

Officials did not release the 
name of the accused mail car-
rier, but said the employee was 
working part-time. Charges are 
pending follow an investigation.

People Clearly Not 
Doing their Job

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for the Hercules Sink Harness
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Charlie Brown Would Be Proud

When it comes 
to Christmas 
t rees ,  the 

Venables have pretty 
much been there, done 
that. 

Through the years, our 
home has seen artificial 
trees, freshly cut trees, and 
trees in a ball of soil to be 
planted in the New Year. 

We’ve had hemlocks, 
firs, cedars, and pines. 

Tall ones that had to 
be tied to the loft railing. 
Short ones that could’ve 
stood in a coffee can. Fat 
ones. Skinny ones. You 
name it. 

But until last December, 
we’d never had a leaf-
less, bare-limbed Charlie 
Brown tree. Or, I should 
more accurately say, a 
Charlie Brown tree ele-
vated to the 12th power. 
Therein lies a story. 

I was coming in from 
deer hunting one afternoon 
and happened to notice the 
barren crown of a large 
tree in the woods. It was a 
perfect triangle. And it got 
me to thinking, “Hmmm.” 

The next day I was back, 
this time with a hand saw 
instead of a rifle. I prowled 
around in a nearby over-
grown field, looking for 
saplings that weren’t sur-
rounded by competition. 
That way, they were less 
likely to be one-sided. 

I located and sawed three 
8-foot specimens: hack-
berry, yellow poplar and 
Bradford pear. 

The hackberry turned 
out to be too bushy. The 
poplar was too thin, not 
enough decent limbs 

Sam Venable 
Department of Irony

for ornaments. But the 
Bradford pear, after a bit 
of surgery, was perfect. 

Please understand: I’m 
talking a tree without one 
leaf whatsoever. Nothing 
but trunk and branches. 
I put it into the stand, 
screwed everything down 
tight and positioned it in 
the “Christmas tree corner” 
of our log house.

Mary Ann and I prefer 
tiny white lights for our 
Yule tree, so we set about 
circling it with cord. The 
job was going OK-ish 
when M.A., ever the art-
ist, stepped back, studied 
a moment and said, “Wait. 
Let’s wrap the wires 
around each limb, up and 
down.” 

So done. Then out came 
boxes of decorations. 

Holy holidays! You’d be 
amazed how easily they 
went on! 

No poking fingertips 
with needles. No needles 
to shed, either. No sticky 
sap. 

The heavier ornaments 
were ideal for weighing 
down the larger, more ver-
tical limbs. Lighter ones 

filled in the gaps on hori-
zontal branches. 

Yet something was 
missing. 

Of course! A pear 
Christmas tree needs a par-
tridge. And I knew the per-
fect candidate. 

Decades ago, my Aunt 
Eva had a large mimosa 
removed from her yard. A 
woodworker friend of hers 
took it. In exchange, he 
carved her a pair of quail. 
Eva gave them to me long 
before her death in 1986. 

With hidden tape and 
a bright red ribbon, we 
mounted one “pot’tidge” on 
a limb and declared this was 
our prettiest, if not most un-
usual, Christmas tree ever. 

(Now, if I could just get 
that dadgum leaping lords, 
dancing ladies, milking 
maids, swimming swans, 
partridge-in-a-pear tree 
song out of my head.)

Sam Venable is an au-
thor, stand-up comedian, 
and humor columnist for 
the Knoxville (TN) News 
Sentinel. Contact him at 
sam.venable@outlook.com.

Order online or call 1-800-575-4401 before 
5:45 pm eastern for Same Day Shipping.

Fax 800-915-5501
www.braxton-bragg.com

 Item # Description MSRP OUR Price
 9375 Makita®  5˝ Grinder, 9565CV $282.95  $149.98

Makita® 9565CV SJS
5 ̋  Industrial 
Variable Speed Grinder

• SJS technology prevents tool kickback by accidental wheel binding
• Improved 12 Amp motor for increased output power
• Variable speed (2,800 - 10,500 RPM) to match speed to application
• Labyrinth construction seals moor and bearings from contamination
• 1-year limited manufacturer’s warranty

#1 

SELLER

This Einstein fellow has proven a great comfort 
to us that always knew we didn’t know much. 

He has shown us that the fellows that we thought was 

smart is just as dumb as we are.”  

 — Will Rogers, The Daily Telegraph

“

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for the Makita 9565 Grinder
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The Varmint County Chronicles

Elijah Haig looked up 
from his morning 
newspaper and 

smiled at his granddaugh-
ter. “Penny, you’ve always 
trusted my instincts, why 
question me now?”

“Papaw, it’s not your 
instincts I doubt, it’s my 
sister’s. Chloe has no busi-
ness running a tavern; she’s 
hotheaded and she’s 5’5” 
in high heels, weighs 135 
pounds soaking wet. She’s 
no match for some of those 
drunks that hang out at the 
Dead Rat!”

“Well, Chloe wanted a 
chance and with Corky 
gone, you two granddaugh-
ters are all I have left since 
your paw got killed. I don’t 
trust any of my nephews 
to run a business,” Elijah 
sighed. “You’ve got your 
career now, coaching the 
Lady Vipers basketball 
team and teaching. Chloe 
was a great player, but you 
know she’s never been 
much for school work. 
She hated college from the 
git-go.”

“But running a bar is dif-
ferent, especially the Dead 
Rat Tavern. It’s always been 
a good ole boy’s world. No 
respectable women would 
be caught dead in there and 
dern few disrespectable 
women either.”

“Maybe you should go 
down there tonight and 
see how Chloe is handling 
those roughneck pecker-
woods for yourself, Penny. 
You might be surprised,” 
Elijah suggested.

So Penny Haig did wan-
der down to the Dead Rat 
on Chloe’s first Friday 
night, hoping to talk some 
sense into her sister or at 
least be around in case she 
needed to save Chloe’s life. 
A teetotaler, Penny ordered 
a root beer and settled into 
a corner table to quietly 
watch her kid sister try to 
control a roomful of drunks.

“Gentlemen, tonight is 
the first night of our annual 

The Lady & the Bear – A New Era Begins at the  
Storied Dead Rat Tavern

Toys for Tots campaign 
here at the Dead Rat,” 
Chloe announced, standing 
on the bar to be heard above 
the din. “We’ll be signing 
you up for the dart tourna-
ment, which starts tomor-
row night. It only costs ten 
bucks to enter, with plenty 
of prizes. Also, this year 
we’re gonna have some-
thing new – a ladies’ night, 
right here at the Dead Rat, 
next Friday. There will be 
a band and a cover charge, 
but ladies get in free. All 
proceeds go to Toys for 
Tots.”

Chloe then dismounted 
the bar and strutted over to 
her sister’s table. “Penny, 
you don’t drink and most of 
the fellas in here aren’t your 
type, so why do I have this 
suspicion that you’re here 
watching me?”

“That’s true, sis. Grandpa 
suggested I come down and 
satisfy myself that you can 
handle this place without 
getting killed.”

“Well?” 
“The ladies night is a nice 

Boomer Winfrey 
Varmint Co. Correspondent

touch, I admit, and a band. 
But the night’s still young 
and these guys are mostly 
still sober. I think you’re 
crazy wanting this job and 
it’s just a matter of time be-
fore you get hurt,” Penny 
predicted.

“Ah, sis, so little faith. 
I can handle myself and 
besides, I’ve got my body-
guard, B.B.”

“You mean that alcoholic 
bear, Beer Barrel? He’s just 
as likely to tear this place up 
as to protect you.”

Chloe’s Granddad Elijah Haig worried that she wasn’t 
up to the task of handling the rough and disorderly 
crowd that frequented the Dead Rat. But he didn’t 
add Beer Barrel the bear into the equation.

Please turn to page 20

“It is hard to imagine a more stupid or more 
dangerous way of making decisions than by 

putting those decisions in the hands of people 
who pay no price for being wrong.”

 
PO Box 188, Stinesville, IN 47464 

Ph:  812-876-0835    Fax:  812-876-0839 
bigcreekstone.com 

— Thomas Sowell
American Economist

“All of us have 
moments in our 
lives that test our 
courage. Taking 

children into a 
house with a white 

 carpet is  
one of them.”

 — Erma Bombeck
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“Life has many good 
things. The problem is 

that most of these good 
things can be gotten only 
by sacrificing other good 
things. We all recognize 
this in our daily lives. It is 
only in politics that this 

simple, common sense fact 
is routinely ignored.”
— Thomas Sowell

Plus, sometimes the peo-
ple giving information 
give a very knowledgeable 
vibe, like they truly know 
what they are talking about. 
People can be fooled. 

Right now there is a guy 
in Texas who is adding to 
the myth collection. He and 
his company have a very 
nice looking web presence, 
including great pictures, and 
he sounds knowledgeable, 
to boot. If I were a customer 
just starting to look I would 
believe him. A direct quote 
from his blog says :

“No matter which coun-
tertop provider you choose 
they always use subcon-
tractors to do the instal-
lation and they are paid 
about $2.50 per square 
foot which means they 
don’t spend a lot of time 
to do your installation.”

Now admittedly some fab-
ricators do use this method 
of hiring and getting the 
job done. But not ALL pro-
viders use this approach. I 
have personally worked for 
three providers and NONE 
of them used this method to 
get the job done. 

Admittedly, it may be 
common to do it that way 
in Texas, but this guy’s 
blog is open to all, not just 
Texans, so my customers 
come in concerned and 
misinformed. He has made 
an absolute statement that is 
not absolutely true. 

Again, from Texas, di-
rectly quoted:

“When you select a slab, 
please keep in mind that 
nobody can “face polish” 
the surface so watch for 
dull spots or imperfections 
as they don’t go away.” 

In theory, that statement 
is true — up to a point. 
Nobody “wants” to face 
polish anything, so you ed-
ucate the customer and tell 
them that imperfections are 
part of the charm of nat-
ural stone. What you see 
is what you get. Granted, 

Continued from page 1

most providers don’t adver-
tise that they can face pol-
ish stone, but what happens 
when you get a small scratch 
while shop handling? Do 
you throw the whole piece 
away? Probably not. You 
face polish it. 

What happens when the 
countertop gets a small 
scratch during the install? 
Do you leave it for the cus-
tomer to deal with? I hope 
not! You face polish it. 

Sometimes, when the 
slabs sit in the slab yard, 
they get little tiny dings 
or scratches. You don’t 
throw the whole slab away 
or return it to the distribu-
tor. You face polish it. If 
you absolutely refuse to 
face polish for any reason, 
you are probably dealing 
with unhappy customers 
and are definitely losing 
money. If you don’t face 
polish because you can’t, 
then you’re in the wrong 
business. Shoot, we even 
sent a couple of our guys 
to a Braxton-Bragg class a 
couple of years ago to learn 
how to face polish natural 
stone and quartz. Why? 
Because occasionally, you 
just have to! 

Now, I don’t know what 
they do in Texas, but where 
I come from we have a 
company here that can take 
a polished slab and take it to 
a honed or leathered surface 
and vice versa. Yes, they 
use a big machine to do it, 
but if that’s not face polish-
ing, I don’t know what is. 
Once again, we have a mis-
leading, absolute statement 
that is not absolutely true.

Sadly, there is an article in 
a national online journal by 
a well-known remodeling 
expert that states:

 “You’ll also need to re-
seal granite once a year. 
Granite looks solid but it’s 
porous.”

Whaaat? Bull chips! The 
fact that someone is still 
perpetuating this myth in 
this day and time is mind 
boggling.

All granite is not the 
same. Yes, granite is po-
rous and needs to be sealed. 
Yes, lighter stones need to 
be resealed more often than 
darker stones. Absolute 
Black can go for YEARS 
without being resealed. Not 
to mention, with the creation 
of 15-and 25-year sealers, it 
is possible to go DECADES 
without ever sealing your 
stone countertops. 

Recently, a another pres-
tigious online publication 
printed the following:

“Granite is one of the 
hardest natural stones, 
which is why pool design-
ers select it when looking 
for a consistent look that 
can stand the test of time.

Made primarily of 
quartz, granite is usu-
ally dark in color, holds a 
shine, and repels water. 

Please turn to page 15

Join the Struggle

Order online or call 1-800-575-4401 before 
5:45 p.m. Eastern for Same Day Shipping.

Fax 800-915-5501
www.braxton-bragg.com

BEST-SELLING 
BRIDGE SAW BLADE

FEATURING 

ARRAY  
TECHNOLOGY

“The Viper Array Bridge Saw 
Blade takes a bite out of the Termi-
nator Xtreme blade and has at least 
20% more life. It’s also priced a lot 
lower than Terminator.”

– Mike Weldon, 
 Stone Fuzion

20mm Segment and 
Array Diamond Technology

Array Technology means that the 
diamonds used on the Viper ® Array 
blades are evenly spaced to provide the 
same quality from the first cut of the 
blade to the last.

Cutting Speed
The cutting speed of this Viper ® blade is 
equal to any blade on the market. 

Silent Core Blade
Using the best new technology, these 
premium blades cut even the hardest 
stone without causing your saw to draw 
increased amps. 

 Item # Description MSRP OUR Price 

 9881  Viper® Array 20mm Segment Silent Core Blade, 14”, 4,500 RPM $344.95 $270.12

 9882  Viper® Array 20mm Segment Silent Core Blade 16”, 3,800 RPM $389.95 $296.21

20mm!
Segments

 © mrtwister 123 RTF.com

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Viper Array Silent Core Blades
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 Order online or call 1-800-575-4401 before 5:45 pm eastern for Same Day Shipping.

www.braxton-bragg.com •  Fax 800-915-5501

Viper Side
Protection 

Dry Core Bit

Drills a Clean Hole, Every Time...

•  Diamond segments on side greatly reduce segment breaking

•  Fast drilling 

•  Long life

•  Use wet or dry

•  2,000 to 4,000 RPM recommended for wet use

•  10,000 RPM recommended when using dry 

•  Our testing proved over 60 holes done dry and more than 
 100 holes done wet: average of 30 seconds per hole

 Item # Description MSRP OUR Price 

 7560 Viper ® SP Dry Core Bit, 5/8˝-11 Threaded Arbor, 1˝ $67.95 $44.95

 7561 Viper ® SP Dry Core Bit, 5/8˝-11 Threaded Arbor, 1-1/8˝ $71.95 $47.95

 7562 Viper ® SP Dry Core Bit, 5/8˝-11 Threaded Arbor, 1-1/4˝ $74.95 $49.95

 7563 Viper ® SP Dry Core Bit, 5/8˝-11 Threaded Arbor, 1-3/8˝ $77.95 $54.95

 7564 Viper ® SP Dry Core Bit, 5/8˝-11 Threaded Arbor, 1-1/2˝ $82.95 $59.95

 7565 Viper ® SP Dry Core Bit, 5/8˝-11 Threaded Arbor, 2˝ $97.95 $64.95

 7566 Viper ® SP Dry Core Bit, 5/8˝-11 Threaded Arbor, 2-1/2˝ $119.95 $79.95

 7567 Viper ® SP Dry Core Bit, 5/8˝-11 Threaded Arbor, 3˝ $134.95 $89.95

 7568 Viper ® SP Dry Core Bit, 5/8˝-11 Threaded Arbor, 3-1/2˝ $149.95 $99.95

MSRP

 SP Dry Core Bit, 5/8˝-11 Threaded Arbor, 1˝ $67.95

#1 Seller! 

Most Popular

Core Bit

Why have two different 
core bits, when Viper Side 
Protection Core Bits 
perform great wet or dry!

Call Mike King toll-free 1-800-575-4401 to order 
 the long-lasting Viper® Side Protection Core Bit

Braxton-Bragg offers an exceptional line of quality, high-performance core bits. 
Viper ® Dry Core Bits are fast, long-lasting, and designed to handle the toughest 
coring applications quickly, efficiently, and economically.

Viper ® Side Protection Dry Core Bits feature very aggressive, high-quality diamonds, designed for 
a wide range of applications. These diamond core bits are for use on granite, marble and quartz.

© MARK ANDERSON. www.andertoons.com

“You’re charging me for carry-on?”

Join the Struggle 

Continued from page 14

Granite decking is perfect for 
pool designs that are natural in 
motif — but also a good choice 
for elegant settings.” 

Lord have mercy, the last thing 
you want around your pool is dark 
polished granite. 

#1 – Let the granite sit out in 
the hot sun and then try to walk 
on it. Ouch!  Several years ago a 
customer wanted Ubatuba for his 
outdoor kitchen. The salesperson 
warned him against it multiple 
times. He went somewhere else 
and got it done. In less than a 
month he was calling us, asking 
us to rip it out and put in some-
thing much lighter because the 
stone was too hot and he couldn’t 
touch it, much less use it. We put 
in Arabesco and he was fine. 

#2 – Polished granite is slippery 
when wet. Unless you are will-
ing to dot your beautiful poolside 
with those neon yellow “Slippery 
When Wet” signs, be prepared for 
some claims against your home-
owners insurance when people 
start slipping and getting hurt. 

Poor, poor customers.  No won-
der they get confused. Truly, 
what can you do? Don’t get mad 
or frustrated. Simply explain to 
them how you do things in your 
shop and how that benefits them. 
Or explain the reality of the situa-
tion and why their idea might not 
turn out the way they want it to. 
Most people will listen to reason. 
Occasionally they won’t, like the 
guy with the outdoor kitchen, but 
even he came around eventually.  
Be calm, be confident and be pre-
pared to back up your statements 
with facts that customers can 
relate to. The trick is to educate 
your customers and turn them into 
qualified, knowledgeable con-
sumers that will sing your praises 
for years to come.

Sharon Koehler is a 10-year 
veteran of the stone industry 
and currently head of market-
ing for Artistic Stone Design in 
Richmond, Virginia. She has been 
a regular contributor to vari-
ous trade magazines for several 
years. Please send your thoughts 
on this article to sharon@artistic 
stonerichmond.com.

A uthorities say a mother who 
mailed drugs to her incarcer-

ated daughter is now an inmate in the 
same Florida jail.

Monroe County Sheriff’s spokes-
woman Becky Herrin said in a news 
release that a deputy at the jail near 
Key West found the envelope and 
noticed it had a chemical smell. He 
opened the envelope and saw a suspi-
cious-looking substance inside.

An incident report says the 

All I Want for 
Christmas is...

substance turned out to be 
Buprenorphine, a synthetic opioid 
used to treat opioid addiction. 

Deputies arrested 55-year-old 
Nadine Carroll for mailing the drug, 
and now she’s being held in the same 
jail as daughter Shannon Carroll.

Records show Miss Carroll was ar-
rested Sept. 15 on charges of driving 
with a suspended license and posses-
sion of cocaine.

Nadine Carroll is charged with 
smuggling contraband into jail. 
Records don’t indicate whether 
they’ve hired lawyers. Maybe they 
can get a group rate?

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Viper Side Protection Dry Core Bits
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The Stone Detective
Continued from page 8

Just as I was about to answer him, a gentle-
man walked in with a camera and started taking 
pictures of the outside wall in the bedroom. The 
first thing I noticed was that it wasn’t an ordinary 
camera. It was a thermal camera. Apparently, 
he was checking for leaks in the wall. I walked 
over to him and asked him if he could look at the 
shower. I told him that I was looking for dots be-
hind the tile. He told me he had done this before 

A thermal imaging camera is a great new tool I recently added to my 
forensic stone investigation kit. Saves time, gives me a non-destructive 
option – I call it a win-win. And yes, there’s an app for that.

Highest Polish, No Bleeding, No BurningHighest Polish, No Bleeding, No BurningHighest Polish, No Bleeding, No BurningHighest Polish, No Bleeding, No BurningHighest Polish, No Bleeding, No Burning

NEW!

O ur Talon™ 4-Step Polishing Pads have been designed specifically for 
wet use on quartz. 

These pads, with only a 4-step process, perform better and offer a better 
finish than a traditional 8-step pad set. 

And because of the next generation resins used in Talon™ 4-Step Pads, 
they are non-marking and will not bleed like other pads.

“This four-step system is the best solution I have come 
across for polishing engineered stones. There is no 
color transfer from the pads. The process is quick and 
they work equally as well on our natural stones.”

–Phil Kuczma, Shop Manager, Italian Marble and Granite 
Inc., Clarence Center, N.Y.

Quartz
Use for Silestone, Caesarstone, 

and Cambria

WORKS IN

1/2
THE TIME!

Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.com Fax 800-915-5501 

   Item # Description MSRP OUR Price 
	 18278	 Talon™	4-Step	Quartz	Wet	Polishing	Pad,	4˝,	Step	1,	Red	 $38.95 $25.95

	 18279	 Talon™	4-Step	Quartz	Wet	Polishing	Pad,	4˝,	Step	2,	Blue	 $38.95 $25.95 

	 18280	 Talon™	4-Step	Quartz	Wet	Polishing	Pad,	4˝,	Step	3,	Orange	 $38.95 $25.95 

	 18281	 Talon™	4-Step	Quartz	Wet	Polishing	Pad,	4˝,	Step	4,	Pink	 $38.95 $25.95

50% Labor Savings

No Orange Peel!No Orange Peel!

Polish Faster and Get a Greater Shine Sooner!
In other words, the proprietary design of these quartz polishing pads 

allows the fabricator to achieve the best quality finish and shine, while 
saving you time.

Call Today for a 30-Day, No-Risk Trial…
Call 1-800-575-4401 today and give the new Talon™ 4-Step Quartz Wet 

Polishing Pads a try. 
If you don’t agree they save you time and money, then just let us 

know within 30 days and we’ll buy them back from you.

and we would need to heat the tile 
with a hair dryer. He explained 
that the temperature would be 
different where the spots are. 

So, we heated the tiles and he 
was right. Take a look at the sec-
ond photo and you can clearly see 
the dots.  I told the architect that 
we could use thermal imaging 

for the remaining showers. This 
would be a non-destructive test to 
determine if the dot method was 
used throughout the project. By 
the way, the dot or spot method is 
not an acceptable industry prac-
tice and is frowned upon by sea-
soned installers.

Can you guess what the Stone 
Detective bought when he re-
turned home? Now I can do 
thermal imaging on installations 
without doing a destructive test. 
Even an old man like me can 
learn something new.

The Stone Detective is a fic-
tional character created by Dr. 
Frederick M. Hueston, PhD, 
written to be entertaining and 
educational. Dr. Fred has writ-
ten over 33 books on stone and 
tile installations, fabrication 
and restoration and also serves 
as an expert for many legal cases 
across the world. You can send 
your email comments to him at 
fhueston@stoneforensics.com.

A lawsuit claims an eastern 
New Mexico sheriff is in-

terfering with a town’s police 
business and even challenged its 
mayor to a “fist fight in the mid-
dle of the road.”

The town of Elida filed a lawsuit 
against Roosevelt County Sheriff 
Malin Parker to prevent him from 
further interfering with town ordi-
nances or law enforcement.

According to the lawsuit, 
Parker has interfered with Elida 
police business on at least three 
occasions.

When Elida Mayor Durward 
Dixon attempted to ask Parker 
about the interference, court doc-
uments say Parker challenged 
Dixon to a fist fight.

Dixon told the Portales News-
Tribune he tried twice to recon-
cile with the sheriff and filed the 
lawsuit as a last resort.

Parker said in a statement the 
fight challenge was “completely 
false.”

It’s Cowboy Law in 
New Mexico: Sheriff 

Challenges Mayor 
to a Fist Fight

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Talon 4-Step Quartz pads
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Stone Restoration and 
Maintenance Corner
A Field Guide to Floor Pads

Bob Murrell 
M3 Technologies

Photos by Bob MurrellI personally like the 
“natural“ or hog hair 
type pads for most of 

the processes in the resto-
ration and maintenance of 
hard surfaces. However, 
there are many pads to 
choose from these days, 
each having their plusses 
and minuses for specific 
project applications.

Natural pads, red pads, 
black pads, brown pads, 
aqua pads, maroon pads, 
white pads, oh my! Which 
pad should you use? Of 
course, there are many oth-
ers too, such as diamond 

to not blind (clog) easily. 
White pads are typically 
used for final buffing and 
are one of the finest (with 
respect to abrasive value) 
pads available. Therefore, 
you certainly would not 
want to use these two pad 
types interchangeably! Just 
sayin’...

Not only do pads have a 
broad range of abrasive lev-
els and weaves, they also 
have different speed ratings. 
Black pads are not designed 

they are very fine abra-
sive-wise and should not 
damage the natural finish 
on most floors. Many peo-
ple use the red pads and 
they work fine,as well. The 
reason I quit using them 
was because they used to 
have the risk of dye trans-
fer, and nobody wants red 
highlighted lippage. With 
evolving pad manufactur-
ing technology, the issue of 
bleeding has probably been 
solved in recent years, but 
I just developed a habit of 
avoiding the extra risk.

If you are stripping light 
coatings (wax or finish), I 
would recommend using 
a natural pad or red pad to 
avoid compounding the 
problem by dulling the 
floor further. If you use a 
black pad, you will more 
than likely have to do some 

impregnated pads, felt pads, 
steel wool pads, melamine 
pads (more about these at 
a future date), screens, and 
others. It can be very con-
fusing, and even those with 
plenty of experience may 
not know which pad to use 
or may have been using the 
wrong pad for many years. 
Of course, if it ain’t broke, 
you may not want to fix it.

Typically, black pads are 
used for stripping or remov-
ing coatings. Black pads are 
very aggressive and have an 
extremely open weave so as 

for the rotational forces that 
a high speed burnisher pro-
duces and would more than 
likely disintegrate rather 
quickly if used in that 
scenario. 

So what color pads do 
we need, then? Well, my 
answer is that it depends 
on the specific project. I 
personally use and recom-
mend using natural or hog 
hair-type pads for most pol-
ishing, routine cleaning and 
construction cleanup, and 
even light stripping pro-
cesses. I use them because 

re-honing just because of 
the abrasive nature of the 
black pad, itself.     

As a general rule of 
thumb, the darker the pad, 
the more aggressive it tends 
to be. Black, purple, ma-
roon, and brown are usu-
ally the coarsest. There are 
other aggressive scrubbing 
pads too, such as green and 
blue. Most of these would 
necessarily have a more 
open weave, so as not to 
bind easily during stripping 
or coatings removal and in-
tensive cleaning operations.   

Lighter colored pads like 
pink, white, aqua, natural 
hair, and red (yes I know 
they look dark but are still 
in this category) are used 
for buffing and polishing. 
I use and promote the use 
of natural or hog hair pads 
for many of the operations 
in the stone restoration and 
maintenance field. Natural 
pads work very well for 
polishing when used with 
Majestic 5X, XXX, or 
Stone Polishing Compound. 
Some even use them for 
the crystallization process, 
occasionally. Natural pads 
have served me and my cus-
tomers well over the years. 
I also use the white pads for 
any final buffing of main-
tenance product like Stone 
Soap, or to just do a gen-
eral buffing out the door, 
to remove any streaking or 
water marks.

We have discussed the 
diamond impregnated pads 
before, and they are also a 
very useful tool for resto-
ration. These pads are avail-
able now in 100 grit through 

Please turn to page 27

Black floor pads with open 
weave are designed for aggres-
sive coatings removal. The open 
weave means less clogging.

“The purpose of 
life is to discover 

your gift;  
the work of life 
 is to develop it; 

 and the meaning of 
life is to give 

your gift away.” 
— David Viscott

Natural fiber pads are suitable for most of the pro-
cesses used in floor restoration and maintenance, 
and work well in combination with majestic stone 
polishing compounds.

12,000 grit, for various ap-
plications. Braxton-Bragg 
offers a four-inch 30 grit 
pad that is as aggressive as 
a cup wheel. 

There is really nothing 
better than a diamond pad 
for honed travertine and 
other honed stones. They 
also work very well for 
shining up terrazzo and 
concrete floors. 

Shop www.braxton-bragg.com for Stone & Tile industry products Visit www.slipperyrockgazette.net for more Stone & Tile industry news
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Stone Forensics  has 
announced that it 
will be conducting 

its popular Stone and Tile 
Troubleshooting  training 
on January 16-19, 2017, in 
Las Vegas. The program is 
designed to teach the basics 
of diagnosing, understand-
ing and repairing stone and 
tile installations failures. 

According to Fred 
Hueston who will be con-
ducting the training, “The 
amount of failures, poor 
installations and other is-
sues with stone and tile 
flooring  are on the rise. 
This seminar is perfect 
for  restoration and instal-
lation contractors as well 
as architects, building en-
gineers and maintenance 
staff who have to deal with 
stone and tile installation 
and restoration.

Registration for Stone Forensics Stone 
and Tile Troubleshooting Workshop

The program is being of-
fered in Las Vegas, NV, the 
same time as StonExpo. For 
those who wish to be certi-
fied inspectors, this course 
will also offer certification.

The stone and tile trouble-
shooting  program is a full 
four days with the certifica-
tion test on the last day. One 
day will be spent in the field 
(Las Vegas) examining 

installation failures.
The  program is only of-

fered once per year and the 
class size is limited. The 
cost of the class is $2,500 
per person.

For further informa-
tion and to register please 
visit  www.stoneforensics.
com  or contact Dr. Fred 
at 321-514-6845. 

Aftermath of flood damageAftermath of flood damage

Lessons Learned

Most people are under-
standing and choose to wait 
for me, but occasionally 
people get huffy and storm 
out, which is fine. I realized 
a long time ago that people 
are willing to wait when 
they feel a business places 
their satisfaction as a top 
priority.

Although my deploy-
ments with the American 
Red Cross and running my 
business seem vastly differ-
ent from each other, when it 
comes down to it, I realized 
they really aren’t all that 
different. I am still working 
with and interacting with 
people. Respect, a friendly 
smile and a little patience 
still hold the same meaning 
whether I am trying to help 
someone cope with the loss 
of their home, or assisting 

someone picking out new 
kitchen countertops.  Up 
until yesterday I honestly 
never gave thought to the 
fact that no matter what, I 
am still providing customer 
care to people in need.

Jodi Wallace is the owner 
of Monarch Solid Surface 
Designs in San Jose, 
California. She volunteers as 
a Disaster Responder for the 
American Red Cross.

Continued from page 4 Each customer 
deserves the 

time they 
 need to have 

 all their 
 questions 
answered 

thoroughly. S topping to pick up a 
stray penny off the 

ground may not seem 
worth the effort, yet one 
bank is trying to change 
that mindset by placing 
100 fake pennies across 
the country that are worth 
$1,000 apiece.

Ally Bank says it is 
hoping to encourage 
Americans to look for 
opportunities to save 
through its “Lucky 
Penny” promotion, which 
launched in late October. 
The lucky pennies carry 
a copper color like real 
pennies, but feature the 
Detroit-based bank’s 
logo instead of Abraham 
Lincoln’s head. The flip 
side of the coin lists its 
value at 100,000 cents.

The pennies have been 
placed in New York, 
Los Angeles, Chicago, 
Washington,  D.C. , 
Miami, Denver, Detroit, 
San Diego, Charlotte, 
North Carolina, and 
Austin, Texas.

The coins can be re-
deemed online until the 
end of the year. The fact 
checking site Snopes.com 
confirms that this is not 
a hoax, and clues and a 
“found” list will be posted 
online on the website 
allyluckypenny.com .

Find a Penny, 
Pick It Up…

“The weirder you are going to behave, the more 
normal you should look. It works in reverse, too. 

When I see a kid with three or four rings in his  
nose, I know there is absolutely nothing 

 extraordinary about that person.” 
— P. J. O’Rourke

© MARK ANDERSON. www.andertoons.com

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for for SKM Grout Pens

“It’s a little different, but it 
sure goes up a lot faster.”

https://www.stoneforensics.com/
https://www.stoneforensics.com/
http://www.snopes.com/search/?q=ally+pennies
https://www.allyluckypenny.com/
http://www.slipperyrockgazette.net
http://www.slipperyrockgazette.net
http://www.braxton-bragg.com/index.cfm/m/1/fuseaction/store7catalog.level/bc/0,10255/
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Why is Akemi Platinum the clear leader? 
Akemi Platinum provides a permanent bond 
that cures faster and clearer than any other 
polyester adhesive.

Akemi begins with the best raw materials 
and engineering, and has more than 75 years 
of experience in formulating products for 
stone applications. Akemi is also dedicated to 
providing the best in adhesives with its top of 
the line Platinum Premium Clear Polyester.  

Appearance and Clarity
 Appearance and clarity are a priority in 
making a seam, lamination or repair invisible. 
Clear epoxies and “water-clear” polyesters take 
hours to cure to a polishable stage, and while 
transparent polyesters may cure in less time, the 
amber appearance they have must be overcome. 
Each option requires a trade-off to be made; 
will you choose quick curing time, or are you 
willing to sacrifice appearance and clarity?

The Clear Choice
With Akemi Platinum polyesters, there is 

no trade-off. The clarity of Akemi Platinum 
makes it easy to match the color of the stone. 
The appearance of the stone comes through 
more exact and clear. Akemi Platinum “colors 
right,” making it easy to tint and match stone.

 
Curing Time

Akemi Platinum cures in only 30 minutes.* 
That means you have less down time with 
Akemi Platinum before you can safely mill, 
profile, polish or drill. 

 High quality resins and ingredients insure 
Akemi Platinum performs exceptionally in 
many applications such as seams, laminations 
and repairs. Best of all, it is ideal for working 
with granite, marble or engineered stones.

*Curing varies with temperature. Cure time is faster 
at 70° or higher, and will be slower at 70° or less. 

Bond Strength
Bond strength is essential in laminating or 

making repairs. Akemi Platinum’s strength 
makes it perfect when layering or joining 
integrity is needed. Akemi Platinum’s strength 
and quick cure time eliminates failures in 
laminating and in seaming countertops. 

Another way that Akemi insures a good result 
in comparison to other adhesives is that Akemi 
Platinum allows more forgiveness when it 
comes to measuring out the mixture. So when 
too much or too little hardener is added, the 
results can still be strong and secure. ** 

**Best results will always be achieved when 
following manufacturer’s instructions.

Call now to order Akemi Marmorkitt 1000 Platinum Knife Grade
Call toll-free 1-800-575-4401

Why is AKEMI Platinum the CLEAR leader?

Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.com Fax 800-915-5501 

 Item # Description MSRP OUR Price 
 4623 Akemi Marmorkitt 1000 Platinum Knife Grade  $40.95 $34.56
  Polyester Adhesive, Quart 

Price includes the correct amount of paste hardener.

  

YOU

SAVE 

29%

Tim Nelson, Supervisor

Classic Stone Works

Linville, NC

“Since using Akemi Platinum 

we haven’t used any other 

polyester. It’s clearer and ‘tints 

right.’ Akemi Platinum is 

better than anything else.”

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Akemi Platinum Knife grade

http://www.slipperyrockgazette.net
https://www.braxton-bragg.com/index.cfm/fuseaction/store7catalog.level/bc/0,8727/
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The Varmint County Chronicles

“Not so,” Chloe argued. 
“B.B. isn’t an alcoholic. I’ve 
limited the patrons to feed-
ing him six beers a night, 
and he doesn’t even get 
a good buzz on six beers. 
Besides, Beer Barrel and I 
have a special bond. He was 
afraid of Uncle Corky, but 
he really likes me.”

Chloe went back to tend-
ing bar while Penny settled 
in to wait, nursing her soda 
and a plate of onion rings 
while fending off half a 
dozen drunken Romeos.

Around 11 o’clock, it hap-
pened. Howard “Critter” 
McCabe and Piney 
Hockmeyer got into a fight 
over a pool game. Critter 
broke a cue over Piney’s 
head and slammed him into 
the just-repaired jukebox.

“That’s enough, boys. 
Critter, you know my rules. 
Take your fightin’ outside,” 
Chloe proclaimed.

“Whatta ya gonna do about 
it, little lady. You gonna 
throw me out?” Critter 
laughed, his 6-foot,  4-inch 
frame towering over Chloe.

Chloe didn’t say a word, 
just hauled off and kicked 
upwards really hard like 
Critter was a football and 
she was punting. The big 
drunk bent over, cursing, 
and screamed, “You b**, 
I’m gonna flush you down 
the commode for that.”

“B.B., hug!” Chloe yelled 

Continued from page 12

out. Suddenly Critter 
McCabe felt two very large, 
hairy arms wrap around him 
from behind as 400-pound 
Beer Barrel grabbed him in 
a bear hug and squeezed.

“B.B., take out the trash!” 
Chloe commanded.

Beer Barrel dragged a 
breathless Critter McCabe 
along the floor to the front 
door and dropped him out-
side, adding a roar and a 
flash of very large, sharp 
teeth as a final statement. 
The bear then turned and 
waddled back inside to curl 
up at Chloe’s feet, where 
she began to rub him be-
tween his ears.

“Very good, B.B. I’m 
going to give you one of 
Granny Haig’s apple tarts 
for being such a good boy.” 

Chloe then walked over to 

her sister’s table, the bear 
following behind like an 
overgrown puppy.

“Told you I can take care 
of myself. Besides, I’ve got 
a little help,” Chloe beamed. 
“B.B. here is really a sweet-
heart when he’s treated with 
a little kindness.” 

“So that’s it, huh? You 
and the bear are going to 
turn the Dead Rat into some 
kind of respectable place?”

“That’s the plan. Wait ’til 
you see our Toys for Tots 
party, before Christmas. 
We’re going to invite kids 
over for a big party and cut 
off the alcohol sales until 
after 10:00. Some of the 
guys have agreed to dress 
up as elves to give out toys, 
and I’m training Beer Barrel 
– I’m gonna dress him up as 
Santa Claus!”  

   

Dead Rat tavern patrons were going to find out, one way 
or another: whether you’re naughty or nice – you mess 
with Chloe, you answer to the Bear.

For the second year, 
MIA+BSI will be 
exhibiting at the 

China Xiamen International 
Stone Fair in Xiamen, 
China.  

The Xiamen Stone 
Fair in coordination with 
MIA+BSI is extending a 
unique opportunity to any-
one from the association 
interested in volunteering 
their time and serving as 
part of the delegation for 

MIA+BSI Seeks Volunteers for 
 Xiamen Stone Fair Delegation

the fair. Held March 6-9, 
2017, the trip will include:

 •  Three nights of compli-
mentary lodging

•  Day trip study tour to 
visit four factories in the 
Shuitou Fujian stone 
region

• Bus transportation to 
and from the show  

• Invitations to several 
VIP receptions

Looking back at the 
2016 Xiamen Stone Fair, 
2016 MIA President David 

John Lancto, VP of MIA+BSI Now 
Consulting for Artisan Group

St o n e  i n d u s t r y  
veteran Jon Lancto 
is now working with 

Artisan Group Countertop 
Fabricators to negoti-
ate vendor pricing, share 
best practices, facilitate 
meetings, and recruit 
valuable speakers for the 
membership.

 
Lancto: “We look for-

ward to Jon sharing his 
expertise with our group, 
as well as spearheading 
communication so that we 
can best harness our buying 
power and industry knowl-
edge,” says Chad Seiders, 
Artisan Group executive 
director. 

Lancto. a long-time 
industry presence with 
Surface Products in 
Cornelius, N.C., is work-
ing with the Artisan Group 
as owner of Big Fish 
Consulting. Lancto is also 
currently vice president 
of the Marble Institute of 
America (MIA), and also 
founding board mem-
ber and past president of 
the International Surface 
Fabricators Association 
(ISFA).

For the best practices por-
tion of the program, Lancto 
will facilitate online and 
in-person meetings, recruit 
speakers for webinars, 

create metrics and shar-
ing program, and initiate a 
benchmarking survey. The 
program also includes an 
online forum, online store, 
new Kohler partnership 
program, fall shop tour and 
rebate program. 

“Group buying can be a 
huge asset to a group the 
size of Artisan Group,” says 
Lancto. “We are bringing 
many programs online after 
having surveyed members 
for the top products and ser-
vices, and have negotiated 
bulk deals with suppliers 
and vendors.”

Artisan Group is grow-
ing and currently look-
ing for members in the 
following cities/areas: 
Boston, MA; Chicago, 
IL; Columbus/Cincinnati, 
OH; Indianapolis, IN; Des 
Moines, IA; Detroit, MI; 
Jacksonville, FL.; Las 
Vegas, NV; Louisville, 

KY; Memphis, TN; Miami, 
FL; Mobile, AL; Montreal, 
Canada; New Orleans, LA; 
New York, NY; Pittsburgh, 
PA; San Diego, CA; Salt 
Lake City, UT; Tampa, 
FL Toronto, Canada; Long 
Island, N.; Los Angeles, CA 
and Washington/Baltimore.

For those interested in 
joining the group, please 
contact Chad Seiders at 
512-263-7625.

With 35 members and 
growing, Artisan Group 
covers most major markets 
in the U.S., and it can han-
dle a variety of fabrication 
needs from a local to na-
tional scale. Its members 
average more than 20 years 
of fabrication experience 
in the countertop indus-
try, and all Artisan Group 
members have achieved, or 
have begun the process to 
achieve, full accreditation 
with the MIA.

Castellucci commented: 
“The networking and per-
sonal relationships that 
our team forged during the 
show was the most im-
portant thing I took away 
from Xiamen. We must 
build on what was accom-
plished during our first trip 
to the Xiamen Stone Fair.” 
CEO Jim Hieb agreed: 
“MIA+BSI’s first trip to 
the Xiamen Stone Fair il-
lustrated our standing in the 
world as a key educator and 
technical standards leader. 
Member engagement and 
networking were at the 
core of our trip—the show 
was much more than just a 

venue to visit with our inter-
national members.” 

For information on how to 
join the MIA+BSI Xiamen 
Stone Fair Delegation, 
please visit www.natu-
ralstoneinstitute.org/china. 
Space is limited—appli-
cation will close in early 
December 2016. 

MIA+BSI members may apply for the delegate team.

“The sole purpose of a 
child’s middle name, 
is so he can tell when 
he’s really in trouble.”
— Justine Vogt

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Stone & Tile industry products
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 Item # Description OUR Price
 55228 Brace Setter Router, 1/4”  $207.95

 55230 Brace Setter Router, 3/16”  $207.95 

 55229 Brace Setter Replacement Blade Set  $51.95
  Includes: (2) Blades, (1) Spacer, (5) Bolts

Brace Setter Router 
For Floating Countertop Supports

SEE THE

VIDEO

WWW.BRAXTON-

BRAGG.COM

Wait Until YoU See the Video!

NEW!

The patent-pending Brace Setter is a 
high performance router housing that 
connects to a 5/8 x 11 angle grinder 
that will cut a groove 2-9/16” wide by 
¼” or 3/16” deep.

The precision router attachment 
cuts a precise groove for your brace 
in record breaking time with its two 
cutting blades. Each blade has 18 
teeth giving you a total of 36 long 
lasting tungsten carbide teeth, 
which easily cut through hardwood, 
softwood, plywood, and laminates.

What’s even better is the fact 
that the Brace Setter requires no 
measuring because everything is 
preset (width and depth), making it 
very measurement friendly. With just 
a simple cut, your work is done with 
the Brace Setter.

Created by 
Fabricators for 

Fabricators

Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.com Fax 800-915-5501 

“I think sleeping was 
my problem in school. 
If school had started at 
four in the afternoon, 

I’d be a college 
graduate today.”

— George Foreman

Just in time for Christmas:  a 
small Spanish town is consid-

ering fining a medieval church 
16,000 euros ($17,500) because its 
bells are “too noisy.”

The town hall of Mostoles, 
southwest of Madrid, said that fol-
lowing complaints from residents, 

For Whom the 
Bell Doesn’t Toll?

town technicians measured the 
noise level of the chimes of Our 
Lady of the Assumption Church 
and found they were some 30 
decibels above the 55 decibel rate 
permitted by town regulations.

Experts say normal conversa-
tion produces 55-60 decibels. As 
a comparison, an airplane in flight 
produces 110-120 decibels.

Parish priest Ignacio Torres 
told the El Pais newspaper the 
bells have always been tolling in 
the town, and that they were usu-
ally only rung at noon and before 
evening Mass. He said he had no 
idea how the church would pay 
the fine if enforced.

The President 
is merely the 
most import-

ant among a large 
number of public ser-
vants. He should be 
supported or opposed 
exactly to the degree 
which is warranted by 
his good conduct or 
bad conduct, his effi-
ciency or inefficiency 
in rendering loyal, 
able, and disinterested 
service to the nation as 
a whole. Therefore it 
is absolutely necessary 
that there should be 
full liberty to tell the 
truth about his acts, 
and this means that it 
is exactly as necessary 
to blame him when he 
does wrong as to praise 
him when he does right. 
Any other attitude in 
an American citizen 
is both base and ser-
vile. To announce that 
there must be no criti-
cism of the President, 
or that we are to stand 
by the President, right 
or wrong, is not only 
unpatriotic and servile, 
but is morally treason-
able to the American 
public. Nothing but 
the truth should be 
spoken about him or 
any one else. But it is 
even more important 
to tell the truth, pleas-
ant or unpleasant, 
about him than about 
any one else.

–Theodore Roosevelt
26th U.S. President

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for The Brace Setter Router
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Sorccia Stone Introduces Eco-Friendly 
Line of Natural, Ultra-Thin Stone 

Panels for Wall and Floor Coverings

© MARK ANDERSON. www.andertoons.com

Order online or call 1-800-575-4401 before 
5:45 p.m. Eastern for Same Day Shipping.

Fax 800-915-5501
www.braxton-bragg.com

The Viper® 30 Grit Bites like a Cup Wheel, 
Smooths like a Polishing Pad.

Viper® 30 Grit Wet Polishing 
Pads have the chops to remove 
stock, shape edges and prepare 
cut stone to begin the polish-
ing process. This grit will re-
move the deepest scratches. 

Unlike metal or carbide cup 
wheels, chipping and 

bouncing is practically 
eliminated. You’ll be 
able to move on to 
the polishing pro-
cess in no time. 

Finally!
Eliminate Bouncing  

& Chipping
Caused by Metal or  

Carbide Cup Wheels

Andrew Geronimo
Recommends the
Viper ® 30 Grit 
Granite Wet 
Polishing Pad

 Item #  Description MSRP OUR Price 
 11051 Viper® Granite Wet Polishing Pad, 4˝, 30 Grit, Purple $22.95 $14.95

So r c c i a  S t o n e  
announces the expan-
sion of its product line 

to include versatile, ultra-
thin natural stone panels. 
These eco-friendly panels 
are designed as both wall 
and floor coverings, among 
other applications, and 
require no grout to install.

“Our ultra-thin panels 
combine unique visual ap-
peal with strength, light 
weight and affordable in-
stallation costs; at just three 
pounds per square foot, 
a four foot by eight foot  
stone panel weighs only 
96 pounds,” says Sorccia 
President David Cohen. 
“These innovative panels 
are well suited for interior 
walls, bath and shower pan-
els, wainscoting, feature 
walls, furniture, flooring, 
ceilings and fireplace sur-
rounds. Thinner panels also 
mean less environmental 
impact in terms of raw ma-
terial usage and energy con-
sumption. Transportation 
costs are lower per unit, and 
manufacturing thin panels 
produces fewer emissions.”

Sorccia Stone panels con-
sist of a front layer of thinly 
cut real stone, and a high-
tech backing that is engi-
neered to make the finished 
product 800 times stronger 
than ordinary slab stone. 
This is especially import-
ant with fragile stone like 
marble and onyx. Options 
for backing material in-
clude aluminum composite 
polymer (ACP), translucent 
acrylic, fiberglass and hon-
eycomb. The result is an 
ultra-thin, groutless stone 
product that’s indistin-
guishable from solid stone. 
Moreover, Sorccia ultra-thin 
stone panels can be installed 
faster and easier than tradi-
tional stone slabs.

Every Sorccia Stone ul-
tra-thin panel is composed 
of 100 percent natural stone, 
which is quarried from 
around the world. Because 

of its geographically diverse 
sourcing, Sorccia stone 
products offer an abundance 
of distinctive appearances 
and other characteristics. 
Panels are available in col-
ors ranging from marble, 
travertine, onyx and granite 
to semi-precious stones.

Sorccia has pioneered ad-
vanced technology to cut 
stone panels as thin as 3mm, 
meaning far less stone is re-
quired to achieve the same 
effect and cover an equal 
surface area as ordinary 
stone panels. Next, the ul-
tra-thin panels are laminated 
to different backing materi-
als appropriate for a variety 
of applications. In many 
cases, these applications 
are not suited for traditional 
solid stone owing to its bulk 
and weight. Once installed, 
thin stone panels are in-
distinguishable from solid 
stone, lending any space an 
evocative, natural beauty. 
Patented, independently 
tested adhesives ensure the 
panels will never delam-
inate. Backings are also 

rustproof and impervious to 
moisture.

Ultra-thin stone panels are 
ideal for backlighting proj-
ects. Whereas solid stone is 
typically opaque, translu-
cent stones like onyx, agate 
and certain types of marble 
allow for light to easily pen-
etrate. PVB backing pro-
vides superior strength for 
backlighting applications. 
Sorccia Stone professionals 
can assist with custom LED 
projects, or create one-of-a-
kind framed art that can be 
the focal point of any space.

Sorccia Stone ultra-thin 
panels are available today 
in sizes ranging from 32 
inches by 72 inches up to 60 
inches by 120 inches. The 
company accepts orders for 
special sizes and accessories 
on an individual basis.

Sorccia Stone and its 
parent company, Inspired 
Surface Solutions, is a Los 
Angeles-based national 
importer/wholesaler spe-
cializing in natural stone 
products. Visit their website 
www.sorccia.com .

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsVisit www.braxton-bragg.com for Viper 30 Grit Polishing Pads 

“I’m the ghost of Christmas starting too early”

http://www.sorccia.com
http://www.slipperyrockgazette.net
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When Quarries Close, Marble 
Restoration Requires Historic Sources

WE often 
take for 
granted 

that our country’s stone 
landmarks – government 
buildings, monuments, 
cathedrals – will endure 
across the ages, their 
symbols of freedom and 
faith always relevant. Since 
these landmarks are built 
from durable materials, the 
public also takes for granted 
that these historic pieces of 
architecture will hold up.

Maintaining any design 
project is a challenge – prod-
ucts are discontinued, styles 
come and go. But what hap-
pens when a historic build-
ing needs repair and the 
marble with which it was 
built literally doesn’t exist 
anymore?

That was the case when 
historic St. Patrick’s 
Cathedral needed repair 
after 156 years of wear and 
tear from exposure to New 
York City pollution. The 
church was originally con-
structed with stone from the 
Tuckahoe marble quarry in 
upstate New York, which 
produced fine, white marble 
used to construct other city 
landmarks like Brooklyn 
Borough Hall, Washington 
Square Arch and Federal 
Hall. The buildings are still 
in use today, but that quarry 
stopped production in 1930.

The Pope’s scheduled 
2015 visit only added to the 
architect’s and construction 
team’s challenges. It was 
imperative that they find a 
closely matching stone, and 
quickly.

Please turn to page 31

The team found their 
source in Polycor’s Georgia 
quarry that has supplied the 
marble for landmarks like 
the Lincoln Memorial and 
the GM Building. The white 
marble has been compared 
to the more well-known 
Carrara marble of Italy. 
Besides the quality of the 
stone at the Georgia quarry, 
its domestic location pre-
vented the typical delays of 
overseas shipping associated 
with European and Middle 
Eastern stone. The quarry 
supplied closely matching 
white marble with light grey 
veining known as Pearl Grey 
for the $175 million project 
and restoration was com-
pleted ahead of schedule and 

St. Patrick’s was back 
in historic condition in 
time for the Pope’s visit. 
Amazingly, the cathe-
dral remained open 
throughout the entire 
project.

A Historical Match
Restorers have the 

additional challenge 
of making seamless 
repairs to iconic struc-
tures while the coun-
try’s eyes are on them. 

Steven Schrenk
Polycor

Five specialized bearings increase 
tool performance

•  Spindle speed: up to 4,500 RPM •  88 Db •  Side Exhaust  
•  Air consumption: 16 cfm @ 90 psi •  Weight: 3 lbs. •  Length: 7”  
•  Center water feed •  5/8–11 spindle thread •  Built-in  
water dispenser •  Reversible side handle •  Textured,  
rubber coated body for secure grip •  90-day warranty

Comes with: Wrench, adapters, 12 foot water hose, 
air lubricant; back-up pad sold separately

 Item # Descripti  on MSRP OUR Price 
 3803 Hercules® VS Wet Air Polisher, Side Exhaust $285.95 $169.95

  Back-Up Pad Sold Separately  

Hercules® Variable Speed  
Wet Air Polisher

with Side Exhaust

Five specialized bearings increase 
tool performance
Five specialized bearings increase 

#1 Seller! 
Most Popular

Save time 
AND money! 

Get maximum productivity 
with a high-quality tool that  

fits your budget!

•  Spindle speed: up to 4,500 RPM •  88 Db •  Side Exhaust 

YOU
SAVE

$11600

Order online or call 1-800-575-4401 before 
5:45 p.m. Eastern for Same Day Shipping.

Fax 800-915-5501
www.braxton-bragg.com

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop at www.braxton-bragg.com for Hercules Air Polishers
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MIA+BSI Launches Natural Stone University

MIA+BSI is pleased to 
announce the launch 
of the Natural Stone 

University, an online education 
tool for stone industry profes-
sionals. Safety will be the primary 
focus during the first phase of 
the Natural Stone University. 
All safety courses and materials 
have been made available free of 
charge, courtesy of the MIA+BSI 
safety committee. 

Courses include modules on 
safe slab handling, installation, 
OSHA compliance, and CNC 
operation. Toolbox Talks are 
also available. Each course in-
cludes video and written compo-
nents, as well as a closing quiz to 
test knowledge gained from the 
course. The system will also re-
cord transcripts for all who pass 
tests and meet competency for 
the courses. Courses can be taken 
by individuals or downloaded by 
managers to be administered in 
group settings. 

2016 MIA Vice President Jon 
Lancto commented: “Our indus-
try will be thrilled to offer this 

Call 800-575-4401 •  www.braxton-bragg.com

Makita® 4˝ Variable 
Speed Wet Polisher 

OUR Price: $329.95!

Distributed By

Makita 4” Stone Polisher 
SALE of the CENTURY!

The Makita PW5001C is the most used 
 wet polisher in the stone industry, 
 with a built-in GFCI for safety.

• Five variable speeds 2,000 – 4,000 RPM 
 (no load) 
• Built-in GFCI with reset and test buttons 
• Built-in water connections 
• Powerful 7.9 Amp motor  • 5.1 lbs.
• 5/8-11 spindle thread
• 4˝ Hook & Loop Back-up Pad included
• 1-year limited manufacturer’s warranty

$329.95!OUR Price: $329.95!

Get it now!
Sale price won’t last!

 Item # Description MSRP OUR Price

 9001 Makita®	4˝	Wet	Polisher,	PW5001C	 $568.95 $299.99

groundbreaking, consistent, and 
verifiable method to teach and 
test competency of employees 
and associates. This tool will 
cover everything from safety to 
sealers and will expand over time 
to meet all the needs of our in-
dustry.” Nate Schultz (Innovative 
Surfaces, Inc.) remarked: “I be-
came involved with this initiative 
because I thought it was the miss-
ing link, an opportunity to pro-
vide others with a resource that I 
wished would have been around 
years ago. By providing your staff 
the opportunity to partake in these 
courses you can feel confident 
that their career in the stone in-
dustry is being built on the proper 
foundation.” MIA+BSI Education 
Manager Aaron Dahnke stated: 
“Our goal is to create a safer 
and more productive workforce 

through education.” The next 
phase of courses will include 
quarrier safety. 

MIA+BSI would like to those 
companies that have sponsored 
the Natural Stone University: 
Braxton-Bragg, Terminator, 
Custom Building Products, 
Polycor, Atlas Copco, Custom 
Building Products, Laticrete, 
the National Building Granite 
Quarries Association, Polycor, the 
Rockhead Group, and Terminator 
Diamond Products. 

Visit www.naturalstoneinsti-
tute.org/university to view avail-
able courses. For information 
on how to get involved with the 
Natural Stone University, please 
contact Aaron Dahnke ( aaron@
naturalstoneinstitute.org). 

© MARK ANDERSON. www.andertoons.com

IT ’s a twisted crime: 
Someone stole the Pretzel 

Chef trailer, a food truck that op-
erates in Fairbanks, Alaska.

The Pretzel Chef is a fixture 
at summer events such as the 
Tanana Valley State Fair, sell-
ing pretzels in various flavors, 
including a pizza pretzel.

C o - o w n e r  M i c h e l l e 

Thief Escapes with 
Mobile Pretzel 

 Parlor, Still at Large

Hajdukovich tells the Fairbanks 
Daily News-Miner that the white, 
14-foot trailer had been parked 
for the winter.

It has a concession window 
taking up most of one side, and 
inside, two ovens, cheese pumps, 
a cooler and a cash register.

The loss is estimated at 
$30,000.

Hajdukovich says the trailer 
looks like a “toy hauler” that 
could be used for carrying 
four-wheelers or snowmobiles. 
She says she hopes the thief 
will abandon the trailer once it’s 
found to be a food truck.

Shop www.braxton-bragg.com for the Makita PW5001 Visit www.slipperyrockgazette.net for more Stone & Tile industry news

“Looks like R&D got that time machine working.”

http://www.naturalstoneinstitute.org/university
http://www.naturalstoneinstitute.org/university
mailto:aaron%40naturalstoneinstitute.org?subject=Natural%20Stone%20University%20Inquiry
mailto:aaron%40naturalstoneinstitute.org?subject=Natural%20Stone%20University%20Inquiry
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Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.com Fax 800-915-5501 

Are You Paying More than 
40¢ per Sink Cutout?

 Item # Description MSRP OUR Price 
 16017  Scorpion™ CNC Granite Finger Bit, 20mm x 40mm,  $174.95  $119.95
	 	 1/2	Gas	Thread,	Orange,	Twin	Seg.,	5,500-5,800	RPM

 16018 Scorpion™ CNC Granite Finger Bit, 20mm x 40mm,  $174.95  $132.55
	 	 1/2	Gas	Thread,	Orange,	5	seg.,	5,500-5,800	RPM

Scorpion™ CNC Finger Bits
Soft Bond for Hard Stone

The Scorpion™ Soft Bond Finger Bit is ideal for hard 
stones like granite. Hard stone requires the finger bit 
bond to be softer, so that the diamonds are exposed 
sooner to cut the stone. Softer stones are milled best 
with a finger bit that has a harder bond matrix, so that 
the diamonds are not exposed as fast.

*Average sink is 4 linear feet

™

Consider the Scorpion CNC Finger Bits...

Looking For The Right Finger Bit 
to Tackle The Right Stone?

With the Scorpion CNC Granite Finger Bit, this customer is 
averaging 1100 feet per bit, which works out to about 40¢ per 
sink. With his previous bit, he was only averaging 500 linear feet.

“After running it extensively we took it off 
and it still had life after cutting 1,068 feet. We 
realized it had given us over double the linear 

feet of work from any fingerbit.”
Josh, Stone Spectrum LLC

Laser Products has 
announced a workforce 
and facility expansion 

in response to continuous 
and rapid growth of its laser 
products.

The manufacturing facility 
has been expanded to include 
over 12,000 square feet of pro-
duction space at the compa-
ny’s headquarter building in 
Romeoville, Illinois. One new 
hire, Ken Pohlman has increased 
the company’s assembly capac-
ity and will report to Matt Flake, 
Production Manager.

The marketing department of 
Laser Products has tripled with 
the hiring of Alex Gay, mar-
keting intern, Brittany Nichols, 
marketing coordinator and the 
retention of an outside graphics 
design company and a market-
ing communications firm. The 
department will work under 
the direction of Brian Stoiber, 
Director of Marketing. 

“Expanding our production 
and marketing capabilities is 
a direct result of 20 percent 
year over year growth over 
the last three years,” said Rich 
Katzmann, executive vice pres-
ident of sales and marketing. 
“Our focus is to continuously 
develop new products and ser-
vices that make business opera-
tions easier and more profitable 
for our customers. We are ramp-
ing up now because we have 
new products and new partner-
ships in the pipeline for next 
year, that will do exactly that.” 

 

Laser Products Expands 
Workforce and Facility

Founded in 1994, Laser 
Products manufactures laser 
measuring equipment for the 
countertop, cabinet, and con-
struction industries. They have 
sold over 5,000 lasers in 35 
countries to more than 2,600 

companies and are used by 
both the world’s leading au-
tomated fabricators as well as 
smaller, manual shops. Based in 
Romeoville, Illinois, the com-
pany’s products are made in the 
USA with some foreign parts.  

For more information about 
Laser Products, please visit 
laserproductsus.com or call 
630-679-1300.

“Do what you 
can, with what 

you have, where 
you are.”

– Theodore Roosevelt

— Abraham Lincoln

“If any man tells you 
he loves America, 
yet hates labor, he 
is a liar. If any man 
tells you he trusts 
America, yet fears 
labor, he is a fool.”

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Scorpion CNC Finger Bits

http://www.laserproductsus.com
http://www.slipperyrockgazette.net
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Please turn to page 41

2016 Tucker Awards
Continued from page 5

  Charles Deering Library, West End Renovation – Northwestern University

  Brandeis University Admission Center, 
Waltham, Massachusetts

Upon completion of Northwestern’s University 
Library in 1970, James Gamble Rogers’s 1933 
Deering Library’s front entrance was permanently 

closed. Building access was rerouted through a basement 
corridor connecting it to the new library, thus compromis-
ing its intended role as ceremonial portal to the precincts of 
knowledge. Restoration of the entrance and lobby provides 
a new face for the combined library complex, strength-
ens connections between Deering and Main Library and 
preserves the unique architectural character of Deering’s 
spaces.

Work included construction of a new, accessible entry 
route and plaza fronting on the adjacent meadow, new 
custom-designed lamp standards and railings, new land-
scaping, accommodation for assembly podia and media 
hookups, restoration of exterior lighting and finishes and 
re-commissioning of the original entry doors. Masonry de-
tails match original work and sandstone paving matches that 
which was removed decades ago. Inside, work included re-
pair and restoration of historic finishes, assemblies, and a 
new security station and entry vestibules stipulated to be 
indistinguishable from the building’s original architecture. 

This encompassed restoration and augmentation of historic 
lighting, new custom-designed, archival-quality display vi-
trines, custom signage standards, and custom-designed light 
fixtures.

Building-wide work included improvements to accessible 
routes, elevator, security and lifesafety enhancements, and 
redesign of the corridor linking Deering to Main library, 
including new finishes, lighting, signage, millwork and in-
tegrated digital media displays designed to clearly mark the 
point of transition between Main and Deering.

Carefully considered use of stone was essential in inte-
grating the new elements seamlessly and gracefully into the 
fabric of the original building. The choice of stone varieties, 
their finish, cut and treatment was a significant aspect of the 
design of the original building, so attention to source, scale 
and mix was central to the success of the finished project.

Stone’s durability, beauty, and clear association with 
distinguished university buildings first led to its selection 
by Rogers for the Library and other campus buildings. 
Some stone used originally had been replaced over time 

with inferior materials in later renovations. The new plaza 
uses the same long-gone figured sandstone for paving once 
found in the building’s loggia. New landscape walls are 
built of Lannon stone obtained from the same quarries

and with a mix and cut that matches the original walls. 
Stair treads and wall copings are of granite selected to 
match the original, and inside the building, new vestibules 
and repairs use the travertine found on neighboring piers 
and walls.

Limestone and sandstone elements in the original lobby 
were cleaned and restored, enhancing their beauty and al-
lowing them to be appreciated anew. The overall ensemble 
of renovations and new construction comprise a seamless 
extension of a rich and evocative architectural language. 
Together, these elements celebrate and enhance this sig-
nificant architectural asset, allowing it to serve and inspire 
current and future generations of Northwestern students, 
alumni, staff and visitors.

Architect 
HBRA Architects
Chicago, Illinois

Stone Installer 
Jimmy’Z  Masonry
Crystal lake, Illinois

Stone Supplier:
Quarra Stone Company

Madison, Wisconsin

Stone Quarry:
Blesanz Stone Company

Winona, Wisconsin
New England Stone Industries

Smithfield, Rhode Island
Russell Stone Company
Gramplan, Pennsylvania

Monacelli Stone Company
Lannon, Wisconsin

Architect 
Charles Rose Architects
Somerville, Massachusetts

Stone Installer 
Fred Salvucci Corp.

Burlington, Massachusetts

Stone Supplier:
Valders Stone & Marble

Valders, Wisconsin

Landscape Architect:
Reed Hilderbrand Assoc. Inc.

Cambridge, Massachusetts

The new Admissions 
Center at Brandeis 
University houses all 

aspects of the Admissions 
Department and serves as a 
gateway to the campus for 
prospective students and their 
families. As the first stop for 
most prospective students, 

the building orients visitors 
by establishing and framing 
important views of Brandeis’ 
growing campus.

The building is an essential 
element in the University’s re-
cruitment efforts and embraces 
the institution’s values of 

openness, diversity, and aca-
demic excellence. Brandeis re-
quired an Admissions building 
which would be inviting and 
contemporary “yet warm”— 
complementing the modernist 
tradition of the campus’s exist-
ing buildings.

The post-war buildings of the 

tradition and requested that the 
new Admissions Center mate-
rially complement a recently 
completed limestone Campus 
Center.

The Admissions Center 
was detailed with minimalist 
restraint in order to empha-
size the geometric and sculp-
tural qualities of the building. 
Limestone presented a perfect 
medium with which to achieve 
these goals. The building’s 
main floor includes a 100-seat 
presentation room, interview 
suites, and comfortable waiting 
lounges. With expansive views 
and abundant daylight, the sec-
ond floor accommodates the 
admissions staff. A light filled 
double-height atrium space vi-
sually connects the two levels 

Jurors Comments
“The project has a robust and energetic massing that 
is complimented by the use of stone, meticulously 
detailed and crafted to provide a seamless texture 
of alternately sized horizontal bands of limestone.”

Architect
Charles Rose Architects, Somerville, MA
Landscape Architect
Reed Hilderbrand Associates Inc.,
Cambridge, MA
Stone Installer
Fred Salvucci Corp, Burlington, MA
Stone Supplier
Valders Stone & Marble, Valders, WI

and helps create a positive 
and dynamic memory of pro-
spective students’ visit to the 
school. The approach to the 
building through the landscape 
is accessible and welcoming, 
and the building’s terrace 
serves as the starting and end-
ing location for campus tours. 

Minimalist limestone detail-
ing provided another technical 
advantage. Special care was 
given to the detailing of the ex-
terior envelope in an effort to 
create a virtually maintenance 
free building. The building 
meets the sustainable goals 
established by Brandeis, and 
is designed to a LEED Gold 
standard.

Brandeis campus, founded in 
1948, were simple modernist 
pavilions of brick and exposed 
concrete. In the 1960’s the 
Rose Art Museum was the first 
limestone-clad building on 
campus. From that point, lime-
stone was reserved for cultural 
and community structures at 
the campus. The administra-
tion wished to continue this 

Jurors Comments
“This masterful building by James Gamble Rogers 

was given a second life by the design team. The orig-
inal entrance sequence that had been abandoned for 
years for an undignified one on another side was re-
stored and improved by a sensitive renovation and 
a new accessible entry sequence and plaza that tie 
the building to its adjacent courtyard and the existing 
campus circulation. The original building’s sandstone 
was used deftly to emulate the historic fabric and to 
blend the outside elements with the restored lobby 
and circulation corridors. This is an excellent exam-
ple of thoughtful historic preservation and good stew-
ardship. The original architect was right all along: the 
building should only be entered from the west eleva-
tion and the design team has made the entrance both 
legible and accessible through careful stone detailing 
and sympathetic landscaping.”

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Stone & Tile industry products
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Order online or call 1-800-575-4401 before 
5:45 p.m. Eastern for Same Day Shipping.

Fax 800-915-5501
www.braxton-bragg.com

MADE IN THE USA

 Item # Description MSRP OUR Price 
 3743 Stone Pro, ADA Compliant Countertop Support $224.95 $99.95

Install an ADA Compliant
wall-hung vanity, quickly, 

inexpensively and beautifully!

The Stone Pro Countertop Support is ADA compliant 
and is one of the best ways to mount and secure wall 
vanities. 

It’s a natural stone countertop support that can be set 
at the appropriate height for easy counter access for 
someone in a wheelchair. 

4´ span – 2 brackets
5´ span – 3 brackets
8´ span and larger – 4 brackets and on up 
    with compliant spacing

Stone Pro, ADA Compliant Countertop Support

NEW 

LOW
PRICE! 

Restroom vanity pictures 
captured at a tavern in 
South Illinois

“Fast and easy to 
install, very strong 

and effective...”
Troy Pilkington, Shop 

Manager at TNK Design, 

Maryville, TN

See the video 
www.braxton-

bragg.com

Stone Restoration and 
Maintenance Corner

B u i l d i n g  S e r v i c e 
Contractors (BSC) use them 
for a chemical-free scrub 
and recoat, or just the scrub 
process on VCT and other 
coated (floor finish) hard 
floors. They will remove 
scuffs and black heel marks 
easily and can also polish 
and harden the coating’s 
surface, making it more re-
sistant to future scuffing.

Steel wool pads are used 
for several of the processes 
in the restoration and main-
tenance trades. The crystal-
lization process is typically 
completed using steel wool 

crystallizing something 
like a white marble, some 
prefer using stainless steel 
pads, which would certainly 
offer less risk of rusting and 
staining.   

This article only briefly 
discusses general-use guide-
lines regarding pad types. 
There are many variables 
and specific application re-
quirements which should be 
understood when selecting 
a particular pad for a partic-
ular procedure. As always, 
submit a test area to confirm 
the results and procedure 
before general application, 

Continued from page 17

and please consult your 
distributor for direction and 
technical support.  

Bob Murrell has worked 
in the natural stone indus-
try for over 40 years and is 
well known for his expertise 
in natural stone, tile and 
decorative concrete resto-
ration and maintenance. He 
helped develop some of the 
main products and processes 
which revolutionized the in-
dustry, and is currently the 
Director of Operations for 
M3 Technologies.

Jumbo (fluffy) and metrix 
(flat) steel wool floor pads. 
I prefer metrix pads as they  
shed fewer steel fibers.

White pads, with a 
very open weave, 
are typically used for 
final buffing and are 
one of the finest  
(highest) grit pads 
available. 

pads. There are two styles 
of steel wool pads: metrix 
(flat or needled) and jumbo 
(thick and fluffy). Both 
have their advantages and 
disadvantages. The met-
rix style doesn’t seem to 
shed the steel fibers as bad 
as the jumbo. The jumbo 
style doesn’t seem to bind 
as quickly as the metrix. It 
all boils down to a personal 
preference. I personally pre-
fer the metrix in most sit-
uations, but have used the 
jumbo, as well.

Steel wool pads are also 
available in different grit 
series or aggressiveness. 
Typically, a #0 or #1 are 
used for most crystallization 
processes, and are the most 
popular grits, by far. Some 
prefer #00 or even #2 or #3 
based on the crystallizer 
manufacturer’s recommen-
dations. Keep in mind that 
the latest method for pol-
ishing granite also uses the 
steel wool pads in combina-
tion with either light or dark 
Granite Polishing Powder 
and Crystallizer. I could go 
into detail as to why this is 
recommended, but we will 
save that for a future article.

Using steel wool can be 
tricky. The floor must be 
totally dry, as water could 
cause oxidation and dis-
coloration. Stainless steel 
wool (which doesn’t ox-
idize as easily) is avail-
able, but it is extremely 
expensive. However, when 

White pads, with a 
very open weave, 
are typically used for 
final buffing and are 
one of the finest  
(highest) grit pads 
available. 

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Stone Pro ADA Countertop Support
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“When you do the common things 
in life in an uncommon way, you 
will command the attention of 
the world.” 
— George Washington Carver

Accidental 
Thief

MS International Announces 
Reorganized Mosaics and Wall 
Tiles Category on Website

Order online or call 1-800-575-4401 before 
5:45 p.m. Eastern for Same Day Shipping.

Fax 800-915-5501
www.braxton-bragg.com

Why spend $100k for an 
inline machine when the 
Edgemate 100 will give you a 
PERFECT PROFILE for $6k?

“Great for new employees without 
fabrication experience. After 
just two days, she was producing 
perfect, clean profiles on granite.”

– Brian Fansworth, Owner

“Great for new employees without 
fabrication experience. After 
just two days, she was producing 
perfect, clean profiles on granite.”

SEE THE

VIDEO
HTTP://WWW.BRAXTON-BRAGG.

COM/EDGEMATE100

*Call for Equipment Financing Options

 Item # Description Price* 

 5104 Edgemate 100 with 12´, 7´- 3˝ and 4´- 6˝ Track $5,995.00

  F.O.B. Knoxville, TN

Economical
With the Edgemate 100, there’s no need to buy 

special profile wheels for a CNC, router or expensive 
inline tooling. Talon™ Cup Wheels and Viper® 
Polishing Pads are all you need to produce a finish 
that will exceed what you can expect from high-priced 
machines.

Invisible Seams and Laminations
Use the Edgemate 100 to back-bevel your seams 

to achieve a perfect seam. Instead of re-sawing a 
laminated edge, simply polish it out; less stress on 
the stone and on you.

And you won’t have to buy 
special high-priced tooling!

Easy to Use!

A Portland, Oregon, 
woman says her red 

Subaru was stolen from 
her driveway – and then it 
reappeared with an apol-
ogy note and gas money.

Erin Hatzi tells The 
Oregonian/OregonLive 
that her husband noticed 
the car was missing one 
Tuesday night, and she 
posted security camera 
stills on Facebook, asking 
for help finding it.

Police caught a woman 
returning the vehicle to 
Hatzi’s driveway that 
following Wednesday 
evening. The acciden-
tal thief had instructions 
from a friend to pick up 
a different red Subaru 
in Hatzi’s neighborhood 
and returned it when the 
very surprised friend said 
it wasn’t her car. She 
brought along $30 for 
gas and a note expressing 
apologies.

Police told Hatzi that 
some older Subaru keys 
are interchangeable, mak-
ing it easy for the woman 
to make off with the 
wrong car.

MS International, lo-
cated in Orange, 

California, has announced 
a reorganization of its 
Decorative Mosaics and 
Wall Tile category on its 
website.

Emily Holle, Director of 
Trend and Design at MSI, 
travels the world learning 
what consumers want — 
and how they shop. Based 
on these insights, MSI re-
organized the category and 
incorporated the changes 
into a redesigned webpage.

“By restructuring the 
category and updating the 
webpage, we’ve made our 
customer’s shopping expe-
rience more intuitive, effi-
cient, and enjoyable,” said 
Holle.

Users can shop MSI’s 
complete line of Decorative 
Mosaics and Wall Tiles all 

on one seamless page, or by 
popular looks and trends, 
such as: Specialty Shapes, 
Subway Tiles, Stacked 
Stone, Decorative Blends, 
and more.

Visitors can also search 
for products by material, in-
cluding porcelain, ceramic, 
natural stone, metal, and 
glass. The new webpage 
features Trim Pieces and 
Listellos as well, so every 
tile the customer may need 
is right at hand.

“We saw an opportunity 
to improve customer expe-
rience, and we capitalized 
on it,” Holle said. “This 
was a huge undertaking, 
but we couldn’t be happier 
about the overwhelmingly 
positive feedback we’ve 
received.”

MSI carries more than 
700 Decorative Mosaics 
and Wall Tiles offered in 

a wide range of materials, 
sizes, colors, and finishes.

Visit www.msistone.
com/mosaics/ to view the 
entire product line, or call 
714-685-7500.

Shop www.braxton-bragg.com for the Edgemate 100 Visit www.slipperyrockgazette.net for more Stone & Tile industry news
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Why pay $66.25 for Ager at GranQuartz? 

Save $20 at Braxton-Bragg!

Stone Shield™ 
Enhancer & Sealer 

Now You Can Match the Edge to 
the Surface of Resined Stone.

MADE IN THE USA

Stone Shield Enhancer & Sealer brings out a deep, rich color 
in stone. Use it to get that wet-effect look for indoor and out-
door applications. Apply it on polished, flamed, rough or 
sanded surfaces. Works well to disguise small scratches on 
surfaces. It seals surfaces against oil and water.

 Item #  Description MSRP OUR Price 

 46407 Stone Shield™ Color Enhancer & Sealer, 1 Quart $59.95 $49.95

• Enhances the natural look of granite, marble and travertines

• UV stable - Does not change color when exposed to the sun

• Offers a wet look indoors and outdoors

• Works as a stone color enhancer and a high quality sealer

Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.com Fax 800-915-5501 

Keep Your Safety Procedures 
In Step with New Technology

IT is often said that a shop is 
only as safe as its most care-

less employee. But when a new 
material or technology arrives, 
everyone is equally inexperi-
enced, and the danger may actually 
increase because no one knows of 
any potential dangers – and some-
times that includes the very pro-
ducers of that technology. It is one 
thing to have safety procedures 
in place for known dangers,  but 
what procedure can prepare us for 
dangers that are not yet known?

In the industry’s recent past we 
experienced this very situation with 
the introduction of CNC technol-
ogy and the materials required to 
streamline CNC production to meet 
the ever-increasing demand from 
the kitchen countertop segment of 
the industry.

Thirty-five years ago there were 
no CNC machines to speak of, 
slabs were much smaller than 
they are today, and 2cm was the 
prevailing slab thickness. It was a 
much simpler time, and producing 

finished work relied totally on the 
craftsman’s skill and experience. 
The workers back then had a very 
intimate knowledge of every type 
of stone because they held the ma-
terial in their hands everyday. In 
contrast, because of new automated 
processes, many of today’s work-
ers are almost completely removed 
from the stone that goes through 
the shop; that removal can cause 
complacency.

The aim here is not to lament the 
demise of the stone craftsman but 
to show how evolving CNC and 
materials technology has changed 
the safety landscape in ways that 
went unnoticed and caused several 
fatalities. Let us examine how this 
happened.

As the countertop business grew 
exponentially, the time-honored 
concept of “better, faster, cheaper” 
was being delivered by CNC 
technology. At the same time, 
the slabs were becoming longer, 
taller, thicker and deadlier – but 
this seemed to go unnoticed. It 
became clear some years ago that 

large 3cm slabs were better suited 
to CNC equipment than 2cm, which 
drove demand for these now bigger, 
thicker, and much heavier slabs.

The point is that from the quarry 
to the CNC shop, 3cm slabs in-
creased the velocity of sales and 
increased profits – nothing wrong 
with that. The problem was that in-
dustry safety awareness regarding 
these new giant slabs was slow in 
catching up to the quarry and facto-
ry’s ability to produce these larger 
blocks and slabs. The new dangers 
became clear a few years ago when 
there was a rash of deaths in shops 
and inside shipping containers as 
workers were crushed to death by 
falling slabs and bundles that tipped 
over without warning. Many shops 
were handling giant slabs with 
equipment that was meant for much 
smaller and thinner slabs. Finally, 
it appears that the industry has re-
alized that you must have adequate 

 Mark McMunn
M&M Marble Company

equipment and training to handle 
these large slabs versus the smaller 
and thinner slabs of the past.

Right now new materials have 
arrived on the scene in the form 
of engineered stone and also giant 
ceramic slabs, and once again the 
industry is dealing with a situation 
where the technology, in this case 
material technology, is ahead of the 
experience of the typical fabrication 
shop. We have to ask ourselves if 
our existing safety procedures we 
now have in place for natural stone 
will work the same with these new 
materials? At first glance the answer 
appears to be yes, but we must be 
aware that these new materials may 
require new and different safety 
procedures that have not yet been 
revealed.  

So how do you keep the work-
place safe from a danger that is not 

yet known? The answer is simply to 
create a culture of safety that is ever 
vigilant to any dangers that may not 
be so obvious. Encourage everyone 
in the organization to speak up 
about potential dangers when they 
see one. This may seem like a bor-
ing and rote response to the ques-
tion of safety, but do not be “that 
shop” that when investigated after 
an injury or fatality appears to have 
been aware enough of the danger to 
have avoided the accident. 

How did my shop deal with the 
move to bigger and more dangerous 
slabs?  We went from moving 3cm 
slabs with six guys and a dolly, to 
investing in slab-handling equip-
ment like a forklift, a vacuum lifter, 
and an overhead crane.

 
The point I really want to drive 

home is that changes occur so rap-
idly that we are either unaware or 
too lax about buying new equipment 
to handle the changes, or we are so 
busy getting the work out that we 
put off making changes we know 
should be made. Keep your safety 
awareness ahead of the changing 
technology curve. Investigate new 
tech when it comes available, invest 
when it is feasible, and be safe.

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Stone Shield Enhance and Sealer
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Fax 800-915-5501 

Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.com

Your Reputation Rides on Ketchup!
Think about it. Word of mouth is the best 
advertising. How are your countertops 
holding up? Often the difference between 
a countertop that looks great for several 
years and one that doesn’t is the sealer.

Your Customer Doesn’t Know 
It’s amazing, but most people do 
not understand that stone is porous. 
Neither do they understand that harsh 
supermarket cleaners can harm sealers.

Not All Sealers are Created Equal
Stone Shield™ Penetrating Sealers are 
high performance, impregnator sealers 
for all natural stone. Stone Shield™ is 

formulated with the latest solvent-based 
fluoropolymer technology to protect 
against all oil and water-based stains.

Stones Gotta Breathe
Unlike surface sealers, Stone Shield™ 
is a deep penetrating sealer that leaves 
a natural look and feel, allowing the 
stone to breathe. Small molecules allow 
for deep penetration and long-lasting 
protection of the stone without leaving a 
surface film that quickly wears off.

We Test So You Don’t Have To
The manufacturer of Stone Shield™ 
Penetrating Sealers constantly tests for 
real life hazards. We know that you 

don’t have time to test and verify all 
the materials you use. That’s why we 
offer the Braxton-Bragg unconditional 
guarantee on the Stone Shield™ 
Penetrating Sealer.

Honed, Leather, and Brushed Surfaces
These surfaces need even more 
protection. That’s why we offer Stone 
Shield™ Penetrating Sealer in two 
versions. One is for traditional Polished 
Surfaces and one for Porous Surfaces 
that need extra protection. 

Q: Who Would Actually Test Countertops Against Stains Like  
 Ketchup, Mustard, Olive Oil, Wine, and Peanut Butter?

A: Your Customer. Are You Prepared?

For Porous Surfaces For Polished Surfaces

Coverage: 200-1,500 Sq. Feet/Gallon Coverage: 1,000-1,500 Sq. Feet/Gallon

Item # Description MSRP OUR Price
4453 Stone Shield™ Penetrating Sealer, Quart  $51.95  $39.95

4452 Stone Shield™ Penetrating Sealer, Gallon  $134.95  $118.72

Item # Description MSRP OUR Price
4450 Stone Shield™ Penetrating Sealer, Quart  $30.07  $23.07

4451 Stone Shield™ Penetrating Sealer, Gallon  $74.95  $59.65

MADE IN THE USA

Won’t change color of stone
Odorless
FDA compliant solvent
Interior and exterior use

Stone Shield Penetrating Sealers

#1 Seller! 

Most Popular

Sealer

“He that is good for 
making excuses is seldom 

good for anything else.”

— Benjamin Franklin

Texas Woman 
Rams Police Car 

While Taking 
 Topless Selfie

Last Christmas, grandpa was 
feeling his age, and found 

that shopping for Christmas 
gifts had just become too dif-
ficult. So he decided to send 
checks to everyone, instead.

In each card he wrote, “Ho-
Ho-Ho! Buy your own present!” 
and mailed them early.

He enjoyed the usual flurry of 
festivities, and it was only after 
the holiday that he noticed that 
he had received very few cards 
in return. Puzzled over this, he 
went into his study, intending to 
contact a couple of his relatives 
and ask what had happened. It 
was then, as he cleared off his 
cluttered desk, looking for his 
address book, that he got his an-
swer. Under a stack of papers, 
he was stunned to find the gift 
checks which he had forgotten 
to enclose with the cards… and 
everyone was too embarrassed to 
mention it to him!

Buy Your Own Gift

Police say a 19-year-old 
Texas A&M University stu-

dent who rear-ended a squad car 
told an officer she was taking a 
topless selfie.

Miranda Kay Rader posted 
$200 bond after she was charged 
with drunken driving and pos-
sessing alcohol as a minor.

A police report says an officer 
was checking a reported dis-
turbance when he heard brakes 
squeal and an SUV slam into 
the patrol car behind him. Ms. 
Rader told the officer she was 
taking a topless selfie of herself 
to Snapchat to her boyfriend.

Police say an open and par-
tially empty bottle of wine was 
in her console cup holder.

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Stone Shield Penetrating Sealer
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There’s nowhere to hide 
poorly matched material 
when your project is on pub-
lic display every day as is 
the Minnesota State Capitol 
Building.

Constructed in 1905, 
the building was clad in a 
façade of 327,000 cubic feet 
of white Georgia marble. 
The original architect, Cass 
Gilbert, specifically sought 
out the white marble from 
this quarry to avoid having 

When Quarries Close Built in 1905, the Minnesota 
State Capitol Building was 
clad in 327,000 cubic feet of 

white Georgia marble.

The historic Tate, Georgia quarry also supplied the Tuckahoe stone for the marble 
Collegiate Church in New York City. Polycor maintains historical records of where 
particular material may be found, dating back some 150 years.

Continued from page 23

Order online or call 1-800-575-4401 before 
5:45 p.m. Eastern for Same Day Shipping.

Fax 800-915-5501
www.braxton-bragg.com

Scorpion™ CNC Sink & Seam Wheels

•  Tough, reliable and long lasting
•  Use on all types of stone
•  Vacuum brazed bond

•  1/2 gas thread fits CNC or  
  radial arm machines

•  Will maintain true shape
•  Center water feed

 Item # Description MSRP OUR Price 
 55146 Scorpion™ Brazed Sink Wheel, 1/2” x 2”, 50 Grit $115.95 $71.95

 55147 Scorpion™ Brazed Sink Wheel, 1/2” x 2”, 100 Grit $94.95 $64.95

 55148 Scorpion™ Brazed Sink Wheel, 1/2” x 2”, 200 Grit $94.95 $64.95

 55149 Scorpion™ Brazed Sink Wheel, 1/2” x 2”, 400 Grit $61.95 $53.95

 10431 Scorpion™ Brazed Sink Wheel, 1” x 2”, 50 Grit $134.95 $89.95

 10432 Scorpion™ Brazed Sink Wheel, 1” x 2”, 100 Grit $134.95  $89.95

 10433 Scorpion™ Brazed Sink Wheel, 1” x 2”, 200 Grit $134.95 $89.95

 10434 Scorpion™ Brazed Sink Wheel, 2” x 2”, 50 Grit $149.95 $99.95 

 10435 Scorpion™ Brazed Sink Wheel, 2” x 2”, 100 Grit $149.95 $99.95

 10436 Scorpion™ Brazed Sink Wheel, 2” x 2”, 200 Grit $149.95 $99.95

Braxton-Bragg is proud to offer our customers these exceptional center 
water feed sink wheels. They are made for us by a well known ISO9001 
certified manufacturer and are of the highest quality.

These Sink Wheels are designed to be used on CNC machines. 
 

Fabricators Tip:
Item #55146 - #55149: ½˝ Brazed Sink Wheels are ideal for use with Quartz, and have been 
designed for inside zero radius sinks.

Items #10431 - #10433: 1˝ Brazed Sink Wheels are good tools to use for inside sink cutouts, 
corners and for tiny radiuses.

Items #10434 - #10436: 2˝ Brazed Sink Wheels are typically used for smoothing out the seams 
before joining two stone slabs together.

 NEW
1/2˝ SIZES

At Last! Sink Wheels that 
Maintain a True Shape!

the C apitol building look 
dark and gloomy, saying 
the bright marble gave it 
a lighter look and feel. In 
2013 when it came time for 
the aging building to un-
dergo restoration, the team 
launched a massive $309 
million three-year project.

The architects went 

straight to the same source 
for the marble necessary 
for repairs, knowing they 
would have access to re-
liable quality and large 
quantities of the stone 
they needed. Management, 
design and construction 
firms have been working 
collaboratively to restore 
the Capitol, composed of 
hundreds of individuals. 
Project team members vis-
ited the quarry often to ana-
lyze and inspect the quarry 

operations as well as hand 
select the marble blocks and 
determine the orientation 
of cutting. Nationally rec-
ognized historical exterior 
stone repair experts  have 
been laboring on the exact-
ing process of measuring 
and fabricating replacement 
stone for carved, sculptural 

and structural elements. The 
integrity of Georgia marble 
allowed for a diversity of 
techniques to be employed 
in these various aspects of 
the restoration.

A quarry with pedigree
The same Tate, Georgia 

marble quarry has a long 
history of supplying the 
original stone used for no-
table projects including the 
Field Museum in Chicago 
and the Corcoran Gallery in 

Washington, D.C. Historic 
restoration professionals, 
architects and interior de-
signers continue to use the 
patrimonial marble in both 
new projects and historic 
buildings like the Marble 
Collegiate Church in New 
York City.

Please turn to page 36

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Scorpion CNC Sink Profile Wheels
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The Slippery Rock Classifieds
Ads not meeting guidelines will not 
be published. 

• $30.00 per print ad, per month. Ads 
June be renewed by contacting the 
Slippery Rock Gazette. Free online ads!
• Maximum of 70 words or less per ad
• Payment must be made at the time ad is 
submitted. Credit or Debit Card only. A 
Credit Authorization Form is available 
by fax, or download a PDF from the 

Slippery Rock website.
• All faxed ads must be typed–No hand-
written ads–No exceptions. 
• Please review all your ad info before 
submitting– NO refunds will be given 
for ads that are submitted with the 
wrong contact info or content and then 
published.
• Best way to submit an ad is by going 
online at www.slipperyrockgazette.net 
for a free ad, or use the online form for 
a print ad, then fax payment to 865-688-
8254, (Attn: Karen Richards).

2017 Classified Ad Deadlines

Classified Ad Guidelines

Issue Ad Submission Deadline

January 2017 Wednesday, November 30, 2016

February 2017 Wednesday, December 28, 2016

March 2017 Wednesday, January 25, 2017

The information contained in our 
Classifieds section is provided by 
third parties and not an endorsement 
of particular products, companies or 
employers. The SRG® encourages all 
interviewing employers to carefully 
conduct prescreening of all prospec-
tive employees, and purchasers of used 
equipment are encouraged to use cau-
tion and common sense.

Readers Please Note:

DEMO & CLOSEOUT
TOOLS anD EqUipMEnT

DEAL$ & STEAL$!
Once They’re Gone — They’re Gone!

Call 800-575-4401 or visit the CLOSE OUTS page 
at www.braxton-bragg.com

 •  #5580099 Stone Pro Demo Seam Machine – Like New, $625.95 
•  (10) #1415899 Demo Raptor Portable Saws, $499 

•  #5181 Talon Wet 1-3/8˝ Core Bit, $39 
•  (1) #1016099 Demo Keil Handheld Portable 

 Anchor Drilling Machine, $495 
•  Assorted Sizes 1-2˝ RTC Diamond Turbo Bits for stone or tile. 

•  #10632D Demo Braxton-Bragg Bevel Bits for Router, Pos. 1, $25

Buy factory direct. We ship all over the U.S.Buy factory direct. We ship all over the U.S.

Thassos White Marble

2502 Dunlavy •  Houston, Texas 77006 
www.eurostonemarble.com

Call for more information
T. 713-521-1414
1-877-815-1414 (toll-free)
F. 713-521-2206

Buy from the #1 U.S. source for White Thassos since 1988! We 
produce the whitest Thassos available in slabs, 2cm, 3cm and 
tiles 12 x 12, 18 x 18 and 24 x 24, with over 150,000 sq. feet in 
our Houston warehouse.

Thassos White Marble

Granite Shop Est. 20+ Years

702-429-2129

Business is booming here in Las Vegas. Turnkey 
shop with multiple ongoing contracts. Currently 
doing 30-50 kitchens a week with builders such 
as Pardee, Cal-Atlantic, Woodside, Dr. Horton. 
$5 million + in sales. 2 New GMM Brio saws, 1 

Montressor machine, 3 screw compressors, fork-
lifts, multiple tools, etc., etc. Time to move on. 

Email: frank@tandfmarble.com
Call for price

•  11 KW PUMP UPGRADE 

•  2.35” PER SECOND DESCENT  

•  5.35” PER SECOND RETRACT

•  242 TON SPLITTING FORCE 

•  51” MAXIMUM OPENING             

•  39.37” BLADE LENGTH

•  22.2” SPLITTING HEIGHT 

•  TESTED and PRESSURES SET PRIOR TO SHIPPING

•  IN STOCK @ $154,300.00 w/MP1000, BTS & BTS

ApexEquipmentInternational.com

 (518) 499-0602 
ApexEquipIntl@Aol.com

MENHIR 220 
1000 X 600 

Stone Inspection & Troubleshooting

Stone Forensics is again offering its 
popular Stone and Tile Troubleshoot-

ing workshop. The class will be held Jan-
uary 16-19, 2017, in Las Vegas, Nevada, 
presented by Dr. Fredrick M. Hueston. 

Take Dr Fred’s Stone and Tile Trouble-
shooting Training and learn how to take 
your skills to the next level. 

“The amount of failures, poor in-
stallations and other issues with stone 
and tile flooring are on the rise. This 
seminar is perfect for restoration 
and installation contractors as well 
as architects, building engineers and 
maintenance staff who have to deal 
with stone and tile installation and 
restoration,” says Dr. Fred.

Class size is limited– register today.

Get a full 4 days of 
training, covering…
•Th e Geology of stone
•U nderstanding the 
structure of different 
kinds of stone
• Slab &Tile production

•Q uarry techniques that 
affect the final product
•S tone and tile Forensic 
Investigation
•P roblem diagnosis
•I nstallation requirements
•S tone and tile restoration

Visit www.stoneforensics.com/trainingVisit www.stoneforensics.com/training

Troubleshooting 
pitting and spall-
ing, and moisture 
and rust damage 
will be covered in 
Dr. Fred’s 4-day, 
in-depth class.

Call 321-514-6845

List it Free 
www.slipperyrockgazette.net

For Sale

FOR SALE: Wizard Deluxe Work 
Station 2003 Park Industries Radial 
Arm Polisher & Multi Task Work 
Station, $13,000. Currently under 
power, perfect for cutting out sinks 
or surface polishing. Low hours, 230 
volt, great condition. Packing & ship-
ping at buyers expense. Baltimore, 
Md. Email: mikerocktops@gmail.com

_____________

Help Wanted

Shop Foremen/Templator +. We are 
looking for a shop foremen - You 
must be experienced and precise at 
templating, and making repairs in the 
field and know installation and have 
an understanding of the Granite and 
quartz business. This is a $50,000 to 
$100,000 plus position for the right 
person. Relocation help possible. We 
are also looking for bridge saw opera-
tors/sawyer, fabricators and installers.
Please send resume to info@counter-
toprock.com or through our website 
www.countertoprock.com.

_____________ 

Business Opportunities

How Many More Sales Do You 
Want This Month? Let’s partner 
up and grow your business. We have 
been helping granite fabricators since 
2009 go from commercial to build a 
direct to consumer marketing channel. 
With over 20 million in countertop 
sales at this time, we will help you 
Sell More Granite. Call 877-877-
1916 or visit www.FireUps.com for 
more details. 

_____________ 

Stone Care

Braxton-Bragg’s Supreme Surface 
Stone Care Program. Braxton-Bragg 
firmly believes in offering not only 
the best products for stone fabricators 
and installers, but also in providing 
our customers with a way to retain and 
maintain great working relationships 
with their customer base. This is why 
we have launched Supreme Surface 

Stone Care Program for stone fab-
ricators that purchase their supplies 
directly from us. It is easy to sign up 
and we do all of the work for you! 
All you have to do is let us know that 
you’re interested in becoming a par-
ticipant in this program and we will 
print for you custom postcards and 
brochures to hand out to your clients 
and prospective customers interested 
in your countertop services.
The postcards and brochures will be 
printed with your company name and 
address. The space | Your Business 
Name & Address | will be replaced 

with your pertinent information to let 
your customers know how to contact 
you directly. You will also receive a 
unique discount code that is linked 
to your Braxton-Bragg account, so 
that we can track your customers, for 
you to receive a rebate from us when 
someone purchases Supreme Surface 
Products. For more information about 
this program, please contact one of 
our salesmen at 800-575-4401.

_____________ 

Services

Buy Buy Brazil! Do you need some-
one dependable and trustworthy for all 
your imports in Brazil? Count on me 
from ordering to landing the inspected 
bundles at your door. Email Albert at 
al@malfacini.com or call 918-249-
0786.

_____________

from the staff at  
Slippery Rock 

 Gazette
Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Stone & Tile industry products

http://www.slipperyrockgazette.net/index.cfm/m/13/fuseaction/listing.listingForm
mailto:info%40countertoprock.com?subject=Help%20Wanted%20Ad%20in%20Slippery%20Rock
mailto:info%40countertoprock.com?subject=Help%20Wanted%20Ad%20in%20Slippery%20Rock
http://www.countertoprock.com/employment.php
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www.braxton-bragg.com Fax 800-915-5501 

NEW!NEW!

Call Andrew Geronimo 
toll free at 800-575-4401 

to place your order.

Elipse 6-Step Wet Polishing Pads combine TrifectaMate™ 
Pad Technology with the genius of one of the stone industry’s 
finest minds, Barry Brandt, and the efficiency of elliptical 
patterned orbital polishing backer pad. This really does put a 
new spin on how you polish stone.

This breakthrough combination allows you to harness the 
power of elliptical motion without losing the center water 
feed vital for stone polishing. The result is a nearly perfect 
polish with less physical pressure and less manipulation of 
the hand-held polisher.

In other words, you get a better polish with less effort 
from your polishing craftsman (50-80% less human energy 
needed). The combination of cutting edge engineering, manu-
facturing and labor reduction is the reason we can confidently 
say you’ll save up to $2 per foot on your production costs.

A true state-of-the-art engineered and 
manufactured, labor-reducing pad is 
finally available for Granite, Marble and 
Quartz polishing.

 Item # Description MSRP OUR Price 

   4-1/4˝ Elipse® Wet Polishing Pads Hook & Loop-Backed

 22509 Elipse® 6-Step Granite Wet Pad, Step 1, Red  $41.95 $24.95 

 22510 Elipse® 6-Step Granite Wet Pad, Step 2, Yellow  $41.95 $24.95 

 22511 Elipse® 6-Step Granite Wet Pad, Step 3, Blue  $41.95 $24.95 

 22512 Elipse® 6-Step Granite Wet Pad, Step 4, Green  $41.95 $24.95 

 22513 Elipse® 6-Step	Granite	Wet	Pad,	Step	5,	Orange		 $41.95 $24.95 

 22514 Elipse® 6-Step Granite Wet Pad, Step 6, Pink  $41.95 $24.95 

 22507 Elipse® Aluminum	Oscillating	Back-Up	Pad	 $49.95 $29.95

The Most Advanced Wet Polishing System Since... EVER!

As Seen at 
StonExpo 2016

MUST-SEE

VIDEO

WWW.BRAXTON-

BRAGG.COM

Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop braxton-bragg.com for the New Elipse 6-step Polishing System

http://www.slipperyrockgazette.net
http://www.braxton-bragg.com/index.cfm/fuseaction/store7catalog.level/bc/0,11024,11026/
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When Your Company Suffers a Cyber 
Attack, What Are Your Odds of Surviving?

Cyber attack is an 
emerging r i sk  
that also threatens 

countertop manufacturers 
and other businesses in 
the stone-cutting industry. 
A cyber attack can shut 
many businesses down…
stone cold. How would 
your business be impacted 
if cyber thieves hacked 
your customer database, 
including credit card infor-
mation?  How will your 
business fare if your web-
site is shut down or a hacker 
encrypts all of your com-
puter systems and files and 
demands a hefty ransom 
payment? Furthermore, 
if you own a larger shop, 
are you protected against 
a cyber attack which could 
take down your sensitive 
CNC equipment directly 
linked to an digital templat-
ing system?

When we  share 
our Enterprise Risk 
Management  (ERM) 
with a Captive Insurance 
Company (CIC) Strategy 
with countertop manufac-
turers, we stress business 
survival, and cyber attack 
is one of the critical risks 
we highlight. Captive 
Insurance Companies are 
ideal for addressing cyber 
attack because policies can 
be written with few exclu-
sions, and the favorable tax 
treatment of small CICs 
enables stone-cutters to 
amass significant loss re-
serves to provide liquidity 
in the event of a breach. 
CIC insurance policies can 
be customized to address 
the cost of a cyber breach, 
business interruption (lost 
revenue) and damage to 
your reputation. 

And, this evolving risk is 
more and more ominous. 
The Denver Post recently 
reported that “60 Percent 
of Small Companies that 
Suffer a Cyber Attack Are 
Out of Business Within 
Six Months.”  On October 
23, 2016, Gary Miller 
of GEM STRATEGY 

MANAGEMENT authored 
the article that points out 
the growing threat that 
mid-market and small busi-
nesses face.

In his article, Miller points 
out that:

protect themselves. One of 
his recommendations is to 
purchase cyber insurance. 
We certainly agree. Many 
businesses should have 
cyber attack and its effects 
insured both commercially 
and via a captive insur-
ance company, resulting in 
layered holistic coverage 
designed to ensure the com-
pany’s survival.

Other steps businesses 
can take are outlined below:

Remember, most cyber 
breaches happen because 
an employee does some-
thing that they aren’t sup-
posed to do. Basic training 
can stop a majority of low-
level threats. But, coaching 
your employees on data 
protection is not enough. 
Business owners must es-
tablish data security proto-
cols, policies, practices and 
procedure that every em-
ployee takes seriously.

Create a business con-
tinuity and incident re-
sponse plan.  This will 
be put into effect imme-
diately once you know 
your systems have been 
compromised.

Keep security software 
current.   Having the lat-
est security software, web 
browser and operating sys-
tems are the best defenses 
against viruses, malware 
and other online threats.

Order online or call 1-800-575-4401 before 
5:45 p.m. Eastern for Same Day Shipping.

Fax 800-915-5501
www.braxton-bragg.com

Scorpion™ CNC Vacuum-Brazed 
Sink Profile Wheels

 Item # Description MSRP OUR Price 
 55023 Scorpion™ Brazed Profile Wheel, T-30, (3cm), R3, 1/2” D, 50 Grit  $159.95 $103.95

 55024 Scorpion™ Brazed Profile Wheel, T-30, (3cm), R3, 1/2” D, 100 Grit $159.95 $103.95

 55025 Scorpion™ Brazed Profile Wheel, T-30, (3cm), R3, 1/2” D, 200 Grit $159.95 $103.95

 55026 Scorpion™ Brazed Profile Wheel, T-30, (3cm), R3, 1/2” D, 400 Grit $159.95 $103.95

 55027 Scorpion™ Brazed Profile Wheel, T-30, (3cm), R3, 1” D, 50 Grit $183.95 $119.95

 55028 Scorpion™ Brazed Profile Wheel, T-30, (3cm), R3, 1” D, 100 Grit $183.95 $119.95

 55029 Scorpion™ Brazed Profile Wheel, T-30, (3cm), R3, 1” D, 200 Grit $183.95 $119.95

 55030 Scorpion™ Brazed Profile Wheel, T-30, (3cm), R3, 1” D, 400 Grit $183.95 $119.95

For Stock Removal and 
Honing Scratches on 

Internal Radiuses, Use...

• Can be used on any type of stone
• All brazed sink wheels feature center water feed
• Available in ½ Gas thread
• Vacuum-brazed sink wheels with ½ Gas attachments are ideal for  
 CNC applications
• They have only one diamond layer and do not change their shape 
• Consequently, the shape of the internal radius is the same all around

NEW!

Randy Sadler
Principal, CIC Services LLC

The U.S. National 
Cyber Security Alliance 
found that 60 percent 
of small companies are 
unable to sustain their 
businesses over six 
months after a cyber at-
tack. According to the 
Ponemon Institute, the 
average price for small 
businesses to clean up 
after their businesses 
have been hacked stands 
at $690,000; and, for 
middle market compa-
nies, it’s over $1 million.

One might think that 
cyber criminals only focus 
on large companies, like 
Target. Or perhaps North 
Korea will attack your busi-
ness if you make a movie 
about their bumbling head 
of state. This simply isn’t 
the case. Miller makes it 
clear that:

Small and mid-sized busi-
nesses are hit by 62 percent 
of all cyber-attacks, about 
4,000 per day, according to 
IBM. Cyber criminals target 
small businesses because 
they are an easy, soft tar-
get to penetrate. They steal 
information to rob bank ac-
counts via wire transfers; 
steal customers’ personal 
identity information; file for 
fraudulent tax refunds; and, 
commit health insurance or 
Medicare fraud.

Miller provides a list of 
steps small and mid-market 
businesses should take to 

Please turn to page 38

Humor is 
everywhere, 

in that there’s 
irony in just 

about anything 
a human does. 

 –Bill Nye

Shop www.braxton-bragg.com for Scorpion CNC Sink & Seam Wheels Visit www.slipperyrockgazette.net for more Stone & Tile industry news

https://www.braxton-bragg.com/index.cfm/fuseaction/store7catalog.level/bc/0,11068/
http://www.slipperyrockgazette.net
http://www.slipperyrockgazette.net
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Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.com Fax 800-915-5501 

The New Super Premium Talon 
Turbo Blades Are Here!Turbo Blades Are Here!

NEW &

IMPROVED
Polishing is the most time intensive 
part of your fabrication process, right?

So wouldn’t it be incredible if you 
could start that process with a 
smoother cut, before you ever break 
out the polishing pads?

Well, the new Talon Super Premium 
Turbo Blade cuts faster, with a much 
smoother edge compared to other 
Turbo blades.

There are two reasons why we’re willing to 
go on record and say this is the best turbo 

blade on the market today:

    1. No other Turbo blade has a 10mm segment like 
this Super Premium Turbo Blade, and that means 
more diamonds cutting for a faster, smoother cut. 

    2. We’ve tested the rest and found them all wishing 
they were the Talon Super Premium Turbo Blade. 

Let’s sum it up:
• Unique 10mm Segment
• These new blades cut faster
• Much less chipping
• Dry or wet use
• Blades last much longer than other turbo blades  
   out there

Add a couple (or more) to your cart now. You’re going to 
love the way they cut. We guarantee it.

 Item # Description OUR Price
	 10030	 Talon	Turbo	Diamond	Dry	Granite	Blade,	5”,	5/8”	with	Quad	Holes,	12,000	RPM	Max. $34.95

	 10010	 Talon	Turbo	Diamond	Dry	Granite	Blade,	6”,	5/8”	with	Quad	Holes,	10,185	RPM	Max.	 $39.95

Order Yours

NOW!
Smoother 

Cut!

New & Improved? YES!

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for the Super Premium Talon Turbo blade

http://www.slipperyrockgazette.net
http://www.slipperyrockgazette.net
https://www.braxton-bragg.com/index.cfm/fuseaction/store7catalog.level/bc/0,11184/
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Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.comFax 800-915-5501 

A Repairman’s Story
My name is Bill Roberts and I repair routers 
for Braxton-Bragg. Over the years, I have 
worked on hundreds of routers made by 
most manufacturers including Sector, 
Stinger, MEM and others. 

I Have Seen a Lot of Wear and Tear…
Routers get a lot of hard use. Some parts 
simply wear out, and some occasionally 
break. Over the years I saw patterns and 
often wondered why manufacturers did not 
beef up more of the critical parts.

Nobody Listened
From time to time, I communicated ideas 
but for the most part, did not see any 
changes.  

Finally, Somebody Did
Then about three years ago, I was asked 
to provide detailed information on my 
experience with Hercules® Routers. Since 
Hercules® is our best-selling router, I had a 
lot of practice repairing them. Now I finally 
got the chance to take one completely apart 
and find the most worn components. 

Little Things Matter
Often it was the little things that mattered. 
An engineer in a lab does not know the real 
world of a stone shop, and how the shape 
of the power cord, the thickness of a belt, 
or the type of bearings used can affect 
performance.

Single Phase Power
It costs more to produce a powerful router 
with single phase power than with 3-phase, 
but when asked about making it 3-phase, I 
told them that many shops only had single 
phase power…and they listened!

21 Improvements Later
Well, to make a long story short, the 
manufacturer has implemented 21 
improvements in the design of the Hercules® 
Router. These improvements make it perform 
better and last longer. I believe you will agree 
with me that this is the most reliable router 
you have ever used.
 

Now the BEST Guarantee 
in the Industry—12 Months!

Because of the changes, the router is now 
backed by a 12-month guarantee—the 
longest in the industry. I would have to 
say that this is the most reliable router that 
Braxton-Bragg has ever sold. 

Hercules® Single Speed 
with Hydroplaning System

Finally, a Manufacturer Who Listens to a Repairman
Now the Strongest Guarantee in the Industry—12 Months!

I am Bill Roberts and I approve this message!

Now the Strongest Guarantee in the Industry—12 Months!Now the Strongest Guarantee in the Industry—12 Months!

ONLY

$1,995

 Item # Description MSRP OUR Price

 5368 Hercules® Router Edge Profiling Machine, Single Speed $3,448.95 $1,995.00
  with Hydroplaning System

  F.O.B. Knoxville, TN

© MARK ANDERSON. www.andertoons.com

Also originally constructed 
in Tuckahoe marble, Georgia 
Marble was used in its restoration 
to fit the look and feel of the his-
toric marble structure. The mas-
sive Utah State Capitol underwent 
a similar large-scale renovation 
project in 2004, including repair-
ing the interior walls and columns 
which were made from Georgia 
marble.

Polycor purchased the quarry 
that has supplied stone to the 
United States Capitol, the New 
York Stock Exchange and the 
Alamo Cenotaph in 2003. Polycor 
maintains historical records of 
the quarry dating back more than 
150 years. The records map out 
which sections were used for cer-
tain projects, offering clues as to 
where particular material may be 
found. The quarry holds more 
than two miles of marble depos-
its running thousands of feet deep 
and includes five varieties: White 
Georgia, White Cherokee, Pearl 
Grey, Solar Grey, and Etowah 
Fleuri, a rich salmon-colored 
stone.

New Technology for 
Restoration

Matching variety and color isn’t 
the only challenge for restorers 
working with natural stone.

Height differences and struc-
tural limitations of existing im-
plements present challenges for 
seamless repairs. Using mate-
rial thinner than traditional 3 cm 
to make up the difference once 
meant sacrificing strength of the 
stone. To overcome this, Polycor 
developed a reinforced propri-
etary composite backing for 1 cm 
stone with 10 times the flexural 
strength and a third of the weight 
of 3 cm stone. Used in restoration 
projects where weight is a con-
cern and where height differences 
exist, the thinner material is used 
to bridge those gaps and can be 
used to go over the top of exist-
ing damage without the need for 
extensive removal of old material.

The natural thin stone comes 
in all varieties of Polycor’s gran-
ite and marble and is suitable for 
large expansive wall cladding, 
walkways, floors, façades, sills 
and quoins.

To learn more about sourcing 
historic marble visit www.poly 
cor.com .

Continued from page 31

When Quarries Close

You’ve heard of the run-away 
bride? In an interesting twist, 

a New Hampshire wedding got a 
dose of unexpected drama when 
the groom’s mother wandered away 
from the rustic venue and went 
missing for several hours.

State police were told one 

Groom’s Mother 
Gets Lost in Woods, 

Delays Wedding

Sunday afternoon Philameana 
Guerino hadn’t been seen for 
hours, to the consternation and 
fear of her relatives. The 72-year-
old Massachusetts woman was in 
Landaff, New Hampshire, to attend 
the wedding and had gone “for a 
walk in the woods.”

Several troopers responded with 

conservation officers from New 
Hampshire Fish and Game and 
a K-9 unit. The state police also 
used a Reverse 911 call through the 
Grafton County sheriff’s office to 
notify residents in a five-mile area.

Thankfully, Guerino was found 
about an hour and a half later. She 
had simply gotten lost on her walk.

State police say on their Facebook 
page the wedding was delayed sev-
eral hours but the bride and groom 
“definitely have an interesting story 
for the future.”

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for the Hercules Edge Profiling Machine

“You know when I’m sleeping, when I’m awake 
and if I’m bad or good, and I have to tell you 
what I want?”

http://www.polycor.com
http://www.polycor.com
http://www.slipperyrockgazette.net
http://www.slipperyrockgazette.net
http://www.braxton-bragg.com/index.cfm/fuseaction/store7catalog.level/bc/0,9409/
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Up to 300% Longer Life...
Designed to give you professional results using Hercules, Master, Magnum, and Sector, when fabricating stone 
countertops. These fabricator-tested router bits use a special manufacturing process that bonds an extra-thick 
layer of diamond abrasives to help you achieve great results, and up to 300% longer life.

Position 1 is a Metal Bond/Sintered Router Bit. This very aggressive and long lasting first step is used for quick 
stock removal and rough edge shaping. Supplied with 2 bearings. The first bearing is over-sized to allow the 
second tool to refine the profile edge. The second bearing is used when only using the first profile bit.

Position 2 is a Metal Bond/Sintered Router Bit. This second step removes lines, leaving a smooth, honed finish 
on the edge making it ready for polishing.

•  Position 1 comes with 2 bearings
•  Use pos. 1 bearing when following it with pos. 2 wheel
•  Recommend running speed is 9,000 RPM
•  6mm layer of diamonds for long tool life
•  Same geometry as Viper CNC profile wheels
•  8 & 10mm bolts included with all bits

2cm Radius 
Router Bits

 Item # Description  MSRP OUR Price

 55000 Viper A-20 (2cm), Radius Router Profile Wheel, Pos. 1  $275.95 $179.95

 55001 Viper A-20 (2cm), Radius Router Profile Wheel, Pos. 2   $248.95 $161.95

Pos. 1 Pos. 2

3cm Radius 
Router Bits

 Item # Description  MSRP OUR Price

 55020 Viper A-30 (3cm), Radius Router Profile Wheel, Pos. 1  $415.95 $270.95

 55021 Viper A-30 (3cm), Radius Router Profile Wheel, Pos. 2   $386.95 $251.95

Pos. 1 Pos. 2

2cm Demi 
Bullnose  

Router Bits
 Item # Description  MSRP OUR Price

 55002 Viper B-20 (2cm), Demi Bullnose Profile Wheel, Pos. 1  $388.95 $252.95

 55003 Viper B-20 (2cm), Demi Bullnose Profile Wheel, Pos. 2   $379.95 $246.95

Pos. 1 Pos. 2

3cm Demi 
Bullnose  

Router Bits
 Item # Description  MSRP OUR Price

 55004 Viper B-30 (3cm), Demi Bullnose Profile Wheel, Pos. 1  $519.95 $337.95

 55005 Viper B-30 (3cm), Demi Bullnose Profile Wheel, Pos. 2   $508.95 $330.95

Pos. 1 Pos. 2

2cm Bevel  
Router Bits

 Item # Description  MSRP OUR Price

 55010 Viper E-20 (2cm), Bevel Router Profile Wheel, Pos. 1  $328.95 $213.95

 55011 Viper E-20 (2cm), Bevel Router Profile Wheel, Pos. 2   $312.95 $203.95

Pos. 1 Pos. 2

3cm Bevel  
Router Bits

 Item # Description  MSRP OUR Price

 55012 Viper E-30 (3cm), Bevel Router Profile Wheel, Pos. 1  $472.95 $307.95

 55013 Viper E-30 (3cm), Bevel Router Profile Wheel, Pos. 2   $443.95 $288.95

Pos. 1 Pos. 2

2cm Ogee  
Router Bits

Pos. 1 Pos. 2

 Item # Description  MSRP OUR Price

 55006 Viper F-20 (2cm), Ogee Router Profile Wheel, Pos. 1  $349.95 $227.95

 55007 Viper F-20 (2cm), Ogee Router Profile Wheel, Pos. 2   $334.95 $217.95

3cm Ogee  
Router Bits

Pos. 1 Pos. 2

 Item # Description  MSRP OUR Price

 55008 Viper F-30 (3cm), Ogee Router Profile Wheel, Pos. 1  $423.95 $275.95

 55009 Viper F-30 (3cm), Ogee Router Profile Wheel, Pos. 2   $340.95 $221.95

2cm Full  
Bullnose  

Router Bits

Pos. 1 Pos. 2

 Item # Description  MSRP OUR Price

 55014  Viper V-20 (2cm), Full Bullnose Profile Wheel, Pos. 1  $362.95 $235.95

 55015 Viper V-20 (2cm), Full Bullnose Profile Wheel, Pos. 2   $357.95 $232.95

3cm Full  
Bullnose  

Router Bits

Pos. 1 Pos. 2

 Item # Description  MSRP OUR Price

 55016  Viper V-30 (3cm), Full Bullnose Profile Wheel, Pos. 1  $555.95 $361.95

 55017 Viper V-30 (3cm), Full Bullnose Profile Wheel, Pos. 2   $526.95 $342.95

4cm Full  
Bullnose  

Router Bits

Pos. 1 Pos. 2

 Item # Description  MSRP OUR Price

 55018  Viper V-40 (4cm), Full Bullnose Profile Wheel, Pos. 1  $611.95 $397.95

 55019 Viper V-40 (4cm), Full Bullnose Profile Wheel, Pos. 2   $583.95 $379.95

5cm Straight Z 
Profile Router Bit

 Item # Description  MSRP OUR Price

 10459  Viper Z-50 (5cm), Straight Z Router Profile Wheel,  $292.95 $190.95
  Pos. 1, 36 Grit, 2” OD x 2” H, 9,000 RPM Max

Up to 300% Longer Life...

Pos. 1 Pos. 2

DESIGNED 

FOR ALL

ROUTERS!

CALL 

800-575-4401

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Viper Diamond Profile Wheels

http://www.slipperyrockgazette.net
https://www.braxton-bragg.com/index.cfm/fuseaction/store7catalog.level/bc/0,10874/
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NO Orange Peel on Quartz! 
The new Viper® 6-Step In-Line System is revolutionary in 
its design and function. In our initial testing on an In-Line 
Machine, we had expected great results, but what we had 
achieved was simply amazing! This new system is unique 
in that it will work on both Vertical and Horizontal In-Line 
Machines. There is no need to buy separate specific tooling 
for a particular machine. Now you can use this one system 
on both platforms.

Traditionally you don’t want to run the in-line machine at a 
fast speed. Doing so may damage the existing tooling in use 
by most fabricators. With this new Viper® In-Line Polishing 
System you can run it fast for the ultimate quality of shine. 
The results will surprise you, to say the least!

Achieve better shine with Viper 
than with any other wheels!

NEW!NEW!

Works with any automated 
straight edge shaping, wet-
polishing, multi-head machine.

The NEW Viper® 6-Step In-Line Polishing 
System works on both Vertical and Hori-
zontal In-Line Machines.

Give Lee Woodson a call 
toll free at 800-575-4401 
to place your order.

• Revolutionary design and function

• Achieve exceptional shine

• Use on both platforms

• Can run at fast speeds

 Item # Description MSRP OUR Price

  Viper® 6-Step In-Line Polishing System 5˝

 58000 6-Step In-Line Polishing System, Step 1  $115.95 $76.67 

58001 6-Step In-Line Polishing System, Step 2  $115.95 $76.67

 58002 6-Step In-Line Polishing System, Step 3 $115.95 $69.95

 58003 6-Step In-Line Polishing System, Step 4 $115.95 $76.67

 58004 6-Step In-Line Polishing System, Step 5 $115.95 $76.67

 58005 6-Step In-Line Polishing System, Step 6 $123.95 $85.36

  Viper® 6-Step In-Line Polishing System 6˝  

 58006 6-Step In-Line Polishing System, Step 1 $132.95 $85.36

 58007 6-Step In-Line Polishing System, Step 2  $132.95 $85.36

 58008 6-Step In-Line Polishing System, Step 3 $132.95 $85.36

 58009 6-Step In-Line Polishing System, Step 4 $132.95 $85.36

 58010 6-Step In-Line Polishing System, Step 5 $132.95 $85.36

 58011 6-Step In-Line Polishing System, Step 6 $140.95 $85.36

As Seen at 
StonExpo 2016

Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.com Fax 800-915-5501 

When in doubt, delete it. Links 
in e-mails, tweets, posts and on-
line advertising are often how 
cybercriminals try to steal infor-
mation. Even if you know the 
source, if something looks suspi-
cious, delete it.

Protect all devices that con-
nect to the Internet.  Along with 
computers, smartphones, tablets, 
and other web-enabled devices 
need to be protected from viruses 
and malware.

Plug and scan.  USBs and other 
external devices can be infected 
by viruses and malware.  Use your 
security software to scan them.

Encrypt your most sensitive 
files.  Encrypting data is a process 
of converting data into a form, 
where it becomes unintelligible 
to any person without access to a 
key/password to decrypt the data.

Expand beyond IT.  Don’t 
delegate cyber crime prevention 
solely to your IT department and 
tell them “get on with it.” Embed 
these practices across all areas of 
your business.

Miller concludes his article: 

When Your 
Company Suffers a 

Cyber Attack

If you have any questions about 
Enterprise Risk Management with 
a Captive Insurance Company as 
a means of addressing cyber risk 
in your countertop manufactur-
ing, please don’t hesitate to reach 
out to me. Call 865-599-6104 or 
e-mail randy@cicservicesllc.com

Continued from page 34

Cyber crime is now the 
world’s largest business 
running in the trillions of 
dollars. So far, the “bad 
guys” are winning.  So busi-
ness owners need to do 
more than hope and pray 
that their businesses won’t 
be next. Wild and Hairy 

Bachelor Party

A Michigan groom’s bachelor 
party was hijacked in the best 

way when a mother showed up at 
the cabin where he and his friends 
were staying and stole their hearts. 

Mitchel Craddock of Vicksburg, 

Michigan, took family and friends 
to the woods in Tennessee for his 
bachelor party. The first morning 
there, they noticed a dog outside the 
front door. 

“We were cooking bacon with 
the door open. The next thing you 
know, there’s this dog sitting right 
at the front door. She wouldn’t come 
inside, but she sat right there,” he 

told reporters from ABC News.
 The group of eight men 

quickly became friends with the 
furry party crasher. “She was 
such a sweet dog that once we 
gained her trust, she was happy 
to see us, wagging her tail — just 
a big sweetheart,” he said. 

Please turn to page 40
PHOTOS BY JACOB ROWE

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for the Viper In-Line Polishing System

http://www.slipperyrockgazette.net
http://www.slipperyrockgazette.net
https://www.braxton-bragg.com/index.cfm/fuseaction/store7catalog.level/bc/0,11038/
https://www.braxton-bragg.com/index.cfm/fuseaction/store7catalog.level/bc/0,11038/
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“There are benefits from 
the customer’s perspective, 
too. For example, when a 
customer sees our laser, a 
beautiful piece of profes-
sional equipment in their 
house collecting data, it’s 
very reassuring for them. 
Add that to the fact that it 
helps to not disrupt the cus-
tomer by bringing in wood, 
cutting, making dust and 
noise and removing the old 
countertops. The process is 
simplistic and very efficient. 
Image is not everything, 
but it is very important. 
With this setup, your tem-
plate technician exudes 
professionalism.”

Training is the Other 
Part of the Equation 
“Training is a key com-

ponent for us,” continued 
Katzmann. “We believe 
that the only way a digital 
templating system can be 
implemented effectively 
after the sale, is for one of 
our six trained profession-
als to go to the jobsites with 
that company’s templator 
for one to two days (more if 
needed, but it usually isn’t). 
We’ll template with them, 
and we’ll go back to the 
shop and fabricate the prod-
uct, too. It’s all done with 

a salesman that has been 
doing this his entire life.” 

Offering a State-of-the-
Art Warranty

There is a one-year, no- 
questions-asked warranty 
Katzmann explained. “Once 
you buy the system, you can 
literally run it over with 
your truck and send it back – 
but please don’t do that! LPI 
will immediately send you a 
loner and then fix your unit 
for you, all under warranty. 
There’s no ‘sorry, you’ve 
abused this,’or ‘It’s not cov-
ered under warranty,’” said 
Katzmann. 

“LPI knows you’ve made 
an investment in their prod-
uct, and their biggest goal 
is that it’s available to you 
when you need it, period! 
They manufacture their 
product in the southwest 
suburbs of Chicago — all 
but a couple of parts are US 
made — so it’s very easy for 
them to take a unit that’s 
been damaged and get it 
back to you. Everything is 

Laser Templating

Continued from page 2 assembled in the U.S., and 
they take advantage of that 
by offering a very liberal 
warranty program. 

A Laser-Focused 
Future

“There’s so much en-
ergy and excitement in our 
industry right now, and I 
feed off of it,” continued 
Katzmann, “But the fu-
ture, that’s what really gets 
me excited. We’ve just 
announced a distribution 
agreement with Slabsmith. 
Our two products fit very 
well together, and we are 
becoming more and more 
aligned with them to make 
sure the data transfer be-
tween our system and what 
Slabsmith provides to a fab-
ricator works seamlessly. 

“I was at the Verona 
show last month, and while 
talking to the machine man-
ufacturers, none of them 
have ever seen the amount 
of sales numbers that they 
wrote up at that show. 

Please turn to page 40

In addition to offering hands-on 
training, Laser Products has a 
wide range of set-up and train-
ing videos available through 
their website.

Order online or call 1-800-575-4401 before 
5:45 p.m. Eastern for Same Day Shipping.

Fax 800-915-5501
www.braxton-bragg.com

Announcing the Stone Pro 
SR2 Vacuum Support Rail System

MADE IN THE USA

Have you ever done the fabricator’s “twist and shout?”
Imagine you’re carrying a sink section of countertop and 

suddenly you twist the slab a little too much, hear a crack 
and shout in frustration. That’s what the twist and shout is 
all about. 

Fortunately, it doesn’t have to be this way thanks to this 
brand new system.

It is simply awesome! It adds rigidity to sink cutouts so you 
can avoid the dreaded “twist and shout.”

No one in the stone industry has anything like this that can 
vacuum to stone that has a textured surface. It also works 
great on polished stone surfaces as well.

SR2 Retro Fit 
Rechargeable Cup

No More

Twist and Shout!

SEE THE

VIDEO

WWW.BRAXTON-

BRAGG.COM

Twist and Shout!

NOW
WITH

RECHARGEABLE

BATTERY

 Item # Description OUR Price 

 2743 Stone Pro SR2 Combo Pack Vacuum Support $597.95
  Rails With Rechargeable Cups, Includes:
  (1) 3-1/2 Ft Rail, (1) 7 Ft Rail, (1) Charger
  (4) Suction Cups, including one rechargeable master cup

Laser Products offers on- 
the-jobsite training for 
one to two days, or more, 
and will train customers 
through the process from 
digital templating to fabri-
cating the product.

Shop www.braxton-bragg.com for Stone Pro SR2 Support Rail System Visit www.slipperyrockgazette.net for more Stone & Tile industry news

https://www.braxton-bragg.com/index.cfm/fuseaction/store7catalog.level/bc/0,10491/
http://www.slipperyrockgazette.net
http://www.slipperyrockgazette.net


40 |  December 2016 Slippery rock Gazette

“It’s just a really exciting time 
to be in this industry. And frankly, 
our product is top shelf, with no 
negatives.

“We always think about what 
are our flaws and what we can 
improve on, and there’s not a lot. 
It’s mostly new features and new 
functionality requests that our 
customers bring to us. With an in-
stall base of over twenty six hun-
dred fabricators, we have great 
ideas coming from our custom-
ers literally every day. We don’t 
want to be changing things every 
month, so we try to hold our soft-
ware releases to once every quar-
ter year.

“I can’t announce it yet, but 
we also have a major new prod-
uct coming out at StoneExpo 
in Las Vegas. It’s very new and 

Continued from page 39 exciting and will be available 
January 2017. We are trying to 
coordinate all future new prod-
uct announcements with the trade 
shows. We feel that it’s a very 
effective way to get the word 
out there. So there’s lots of great 
new stuff coming out both hard-
ware and software related. Our 
core customers are obviously 
stone fabricators, and all of our 
new products will be related to 
this industry. From the mom and 
pop shops to the biggest, every-
one needs the best products, and 
we offer those products. It’s what 
we’re all about, and a great time 
to be in this industry. I love it!”  

For hands-on learning, visit 
Laser Products at StoneExpo in 
January or visit their website at 
www.laserproductsus.com, or call 
877-679-1300.

Laser Templating

Continued from page 39

This curved soffit was traced and a template created to fab-
ricate a matching desk area, below. “The company that did 
the lighting didn’t have any way of measuring the soffit once it 
was raised to the ceiling. Luckily the countertop fabricator was 
there at the exact same time and was able to help them out.”

Please turn to page 46

The LT-2D3D is very compact, and 
comes with accessories in a sturdy 
Pelican hard case.

Craddock said he could tell the 
dog recently had pups, but she 
was dehydrated and malnour-
ished, so her milk had dried up. 

“After we gave her a bunch of 
food and water, she started pro-
ducing milk again. So we figured 
if she’s making milk, her pups 
can’t be that old.” 

Then they noticed the dog was 
protecting a spot in the woods. 
There they found a big hole with 
puppies — seven of them. “We 
set each pup individually down in 
front of her, and she nuzzled their 
faces, and she checked out the 
pups, and to the person holding 
them, she gave the look of ‘It’s 
OK, I trust you,’” Craddock said.

Although the pups had to 
be washed of dirt and fleas, 
Craddock said he was surprised 
by how healthy they were. “Every 
single one had a big fat belly on 
them. The mom had given the 
pups literally everything she had.”

All eight dogs, including the 
mom, were adopted by the groom 
and his groomsmen, or their 

Wild and Hairy 
Bachelor Party

Continued from page 38

relatives. Their new happy homes 
are close to one another — within 
a five-mile radius, Craddock said. 

Craddock and his groomsmen 
didn’t expect to be caring for pup-
pies at the bachelor party. “We 
pooled a bunch of money to buy 
food and beer. After the third day, 
our beer fund turned into puppy 
food fund,” he said. 

However, he has no regrets. 
His wife, Kristen, was excited 
for him to come home with a new 
puppy. “I proposed to her with our 
Chocolate Lab, and now it’s our 
joke that for any of our big life 
events, we’ll get a dog.” 

MIA+BSI Joins IBS and KBIS for 
Design & Construction Week® 2017

MIA+BSI: The Natural 
Stone Institute is a 
supporting organiza-

tion of the fourth annual Design 
& Construction Week (DCW). 

Founding partners, the National 
Association of Home Builders 
(NAHB) and the National 
Kitchen & Bath Association 
(NKBA) will continue driving 
the possibilities of home forward 
as the co-location of the NAHB 
International Builders’ Show® 
(IBS) and the Kitchen & Bath 
Industry Show® (KBIS) moves 
to Orlando, Florida, January 10-
12, 2017. DCW will bring to-
gether more than 80,000 design 
and construction professionals in 
the largest gathering of the res-
idential design and construction 
industry.

MIA+BSI members will enjoy 
discounted registration for the 
event, while the organization’s 
leaders will participate in the 
Design & Construction Week 

Executive Roundtable to dis-
cuss issues and trends in the US 
housing market and exchange 
ideas with other industry thought 
leaders.

“MIA+BSI is thrilled to be a 
DCW Supporting Organization. 
We look forward to the network-
ing and education opportunities 
offered by this event. Our mem-
bers will benefit greatly from at-
tending Design & Construction 
Week,” said MIA President David 
Castellucci.  

“We have seen explosive 
growth in Design & Construction 
Week over the past few years, 
primarily due the draw of having 
so many big industry players all 
in one place,” said NAHB CEO 
Jerry Howard. “The support of 
MIA+BSI only further bolsters 
the prominence of this event. 
DCW has become the premier 
event for our industry, and we ex-
pect the 2017 show to be the best 
year yet.” 

Rich Katzmann: “There’s 
a lot of industry consolida-
tion going on where the 
smallest shops, to a certain 
degree, are being pres-
sured by the automated 
shops. We are riding this 
wave of shops being auto-
mated. An MIA study a few 
years ago showed that 35 
percent of the fabricators 
not currently automated 
are seriously considering 
going in that direction, and 
if you’re using a CNC saw, 
you’ve got to have digital 
input. You cannot use stick 
templates unless you bring 
them back to the shop, 
digitize them, and then 
you transfer the data – a 
waste of time. 

“It is significant that 
ten of the last eleven 
“Fabricators of The Year” 
chosen by Stone World 
Magazine use our laser. 
We love that. What’s neat 
about these fabricators of 
the year, is that they are 
not all high volume guys. If 
you are a high volume guy 
and all about efficiency, 
you’re going to want to buy 
our laser. Furthermore, 
if you a custom guy and 
all about accuracy, you’re 
also going to want to buy 
our laser. So we like the 
fact that we are not pigeon 
holed into one type of fab-
ricator. Everyone can use 
our products. ”

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Stone & Tile industry products
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  Stone Barn at a Coastal Rhode Island Farm

 Woody Creek Garden, Pitkin County, Colorado

A family’s dream of creating a special place for present 
and future generations has been realized through an 
ongoing eighteen-year collaboration between the archi-

tects and client. The Stone Barn, the fourth in a series of phases 
in the reorganization and restoration of this coastal farm, has 
been repurposed from a dormant dairy barn into a great room at 
the social center of a family compound.

Situated at the highest elevation of the farm, the barn was orig-
inally a bank barn neatly tucked into the rolling topography. 
Dairy stalls were located on the ground level accessible from the 
east, where low ceilings limited overhead space. The main level 
had access from the west and the south. A gambrel roof replaced 
the original gable, which was destroyed during the New England 
Hurricane of 1938. Over the course of several generations and 
changes of ownership, ongoing water damage and subsequent 

Set within walled boundaries, 
Woody Creek Garden embraces 
its high alpine environment 

through explorations of stone and 
water that serve as unifying elements 
of form in the design of the various 
outdoor spaces. Through striking and 
distinctively detailed stonework, water 
is portrayed in its various states and 
forms – atmospheric mist, single rivu-
lets, cascades, and still pools.

Two courtyards interlink the resi-
dence, allowing each room to enjoy 
the visual landscape. In the entrance 
courtyard, the sound from a carved 24 
inch by 24-inch cut-granite fountain 
reverberates throughout the walled 
space. Placed for gathering and quiet 
contemplation, a pinwheel arrangement 
of sculptural, granite slabs provide a 
honed surface for sitting while provid-
ing year-round interest. Each stone was 
individually specified with intention-
ally spaced core fractures, utilizing the 
extraction method to serve as sculpted 
details. Large sandstone pavers, set in 
sand and cut in an irregular, but geo-
metric fashion bring a sense of moder-
nity to the space.

powder post beetle infestation severely compromised the entire 
structure. The patched east stone wall was noticeably bowed 
and cracked after years of supporting an eccentrically shifted 
roof load.

None of the original wood framing was salvageable and over 
50 percent of the stone walls required rebuilding from the ground 
up. Constructed of field stone and fragments of brick and thin 
slate chinking, and, having a beautiful aged patina of chipped 
parging and yellow ochre lichen, the family requested at the onset 
that the beloved stone walls remain visible from both the interior 
and exterior of the barn. Additionally, the family requested that 
the lower level head room be increased to create usable space. 
Extensive underpinning and pouring of robust concrete benched 
foundations allows the lower level to provide a twenty-first cen-
tury function. The rebuilding of the stone walls presented a chal-
lenge to maintain the patina and impasto of the parging and keep 

Throughout the property, stone de-
tailing seeks to heighten one’s experi-
ence of the landscape and views. Upon 
the home’s entry, an 18-inch rectilin-
ear cut in the freestanding stone wall 
frames a distant peak, creating a sin-
gular reference to the outside world in 
this encased space. Emerging from the 
center of an organically-shaped carved 
sandstone slab, water is carried along a 
narrow two-inch runnel sandstone cap, 
disappearing into the framed horizon. 
This glimpse to the west is the only 
opening in the tightly enclosed court-
yard. From its opposite aspect, the 
feature creates a welcoming gesture at 
the home’s front entrance. The slender 
rivulet of water trickles from the sand-
stone slab above onto a honed granite 
plane, set within a sandstone terrace In 
contrast, a second promontory court-
yard commands a strong presence over 
its alpine setting, leaving the steeply 
sloping site undisturbed. A 12 foot by 
40 foot reflecting pool – a thin sheet 
of water over honed black granite – 
captures the form and silence of the 
ever-changing natural environment on 
its taut surface. Along its edge, water 
flows over a ” radius edge, disappearing 

all walls looking consistent. The architects worked with the struc-
tural engineer and the mason to attain a mortar mix that was both 
stable and had the same weathered texture of the extant walls.

A series of Douglas Fir heavy timber bents have been inserted 
into the barn’s stone shell. A pair of steel trusses, centered on 
the two west-facing doors, create an unencumbered central open 
space for large gatherings. An oversized, steel clad fireplace an-
chors the gathering space and extends the use of the barn into 
three seasons. The architects clad the fireplace in steel plates 
as a purposeful foil, honoring the existing stone of the barn. A 
cantilevered, raised stone hearth creates an intimate perch in an 
expansive space.

The adjoining fieldstone foundation of a former shed anchors an 
irregularly shaped granite paved terrace and has been transformed 
into a fire pit. The terrace and top of the walls of the fire pit were 
seamlessly raised to knit together grading at the north and east 
sides of the barn. The fire pit is a favorite spot for generations 
of the family and their guests to gather and watch embers sail 
upwards into the night sky.

into a recirculating slot. Commissioned 
by Italian artist Bruno Romeda, a 
bronze sculpture rests upon an elevated 
granite plinth. Along its western edge, 
designers crafted a two-tiered, infinity 
edge detail. In the first vertical drop, 
water flows between the pool and pe-
rimeter stone walls, landing onto an 
intermediate bench, while the second 
drop introduces a chamfered edge, al-
lowing water to embrace the vertical 
relief without splashing. Sandstone 
terraces provide continuous access to 

Architect 
Bohlin Cywinski Jackson

Wilkes-Barre, Pennsylvania

Landscape Architect:
Michael Vergason Landscape

Architects
Alexandria, Virginia

Stone Installer 
Rosewood Construction

Oakland, California

Stone Supplier:
Northeast Millwork

Tiverton, Rhode Island

Stone Quarry:
Vermont Soapstone
Perkinsville, Vermont

Architect 
Poss Architecture
Aspen, Colorado

Landscape Architect:
Design Workshop
Aspen, Colorado

Stone Supplier / Installer 
Gallegos Corporation

Wolcott, Colorado

Stone Quarry:
Arkins Park Stone
Loveland, Colorado

Jurors Comments
“A long-term collaboration between the owners and 

architect pays off in this thoughtful and beautiful resto-
ration of a stone barn, the last in a series of projects on 
this rural site in Rhode Island. The original stone walls 
were restored and augmented with new, matching 
stone to form a seamless and timeless container for the 
masterfully detailed interior. Wood elements that bring 
out the rich color and patina of the exposed stone.”

the various landscape features of the 
garden. At the base of the battered pe-
rimeter walls, a sandstone path leads to 
a fire pit, encircled by lichen-covered 
boulders. Along the courtyard’s east-
ern perimeter, water appears to emerge 
from the hillside, fracturing and falling 
against the irregular vertical stone wall, 
melting in a curtain-like formation be-
hind the spa. The colors, distinctive 
detailing and striking stonework were 
selected based on their appropriateness 
to the context. From above, a rectilinear 

pool lies behind the wall, silently mir-
roring the sky above and offering no 
ostensible connection to the structure 
or to its source.

Jurors Comments
“A house with a pinwheel- shaped 
plan provides an opportunity for 
a series of outdoor rooms in this 
extraordinary setting, each with 
its own views to distant moun-
tains. A series of landscaped 
courtyards  is connected through 
well-detailed and varied stone 
and water elements. Fountains 
and pools incorporating natu-
ral stone catch the sunlight and 
provide the ever-present sound 
of water in what must be a very 
quiet, peaceful site.”

Please turn to page 42
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Independence Pass Residence, Aspen, Colorado

Architect 
Bohlin Cywinski Jackson

Seattle,Washington

Stone Installers 
Gallegos Corporation

Basalt, Colorado

Stone Supplier
Quarra Stone Company

Madison, Wisconsin

Stone Quarry
Bertozzi Felice di Rovai G & C Srl,

Pietrasanta (LU)
Italy

Truffer AG
Switzerland

The new home for 
the Lincoln Square 
Synagogue is designed to 

elevate the sense of community 
for the modern orthodox con-
gregation and foster the Hebraic 
consciousness of prayer, reflec-
tion and study. This 52,000 SF 

The Independence Pass 
Residence is sited at the edge 
of a nature preserve in Aspen, 

Colorado with views of an alpine 
meadow, forests of evergreen and 
aspen trees, the Roaring Fork River 
and the Rocky Mountains.

The owners requested something 
very different from large, ostenta-
tious heavy-timber homes that appear 
throughout the Aspen slopes: a home 
that would reach out to nature, not to 
gird against it; one that would feel 
light and modern, yet not on display.

Approached from the north, a 
driveway leads from the main road 
to a private parking court, sheltered 
from wind and weather. The house 
stretches between two existing hills 
on the site; forming a threshold to the 
views of the meandering river and 
nature preserve beyond.

The lower level is expressed as a 
series of stone-clad walls that ex-
tend the building into the landscape. 
The upper level is a sleek box with 
a metal roof that floats on slender 
columns. Pre-weathered wood siding 
is used to clad the upper level of the 

ground-up new building con-
sists of three above grade and 
two below grade floors.

Specific needs for a sanctu-
ary space, expanded educational 
spaces, flexible gathering spaces, 
kitchen and administrative offices 

buildings and will continue to weather 
to a silver grey. All exterior cladding 
materials are intended to weather nat-
urally with little maintenance to a pal-
ette of soft grays.

A wall of black-stained cedar 
boards marks the main entry and ex-
tends through the house into a dou-
ble-height space with a floating stair. 
Cantilevered wood stair treads lead to 
the upper level and main living pavil-
ion where full-height walls of glass 
reveal panoramic views of the nature 

were identified. In particular, the 
sanctuary space needed to accom-
modate members’ ability to pray 
“in-the-round.” Each of these ele-
ments contributed to an overall de-
sire to foster a sense of place within 
an expanding, unified Jewish 
community.

The resulting building includes a 
450-seat sanctuary, a 2,200 square 
foot outdoor terrace, a 160-person 
Beit Midrash – “house of study,” 
educational spaces, administrative 
offices and a 500-seat, 10,000- 
square foot banquet space.

The thoughtful incorporation 
of Jewish symbolism within the 
exterior and interior expression 
defines the building as a place of 
worship, in the Upper West side 

of Manhattan and architecturally 
illustrates how the congregation 
manifests their Hebraic conscious-
ness in their daily lives and who 
they are as a Jewish community.

Integration of biblical materials 
(stone, bronze, cedars of Lebanon) 
commemorates the past while in-
corporating the craft of modern de-
tailing, conveying a unique sense 
of place and reflecting the contin-
uum of the synagogue’s heritage. 
In particular, the natural stone so-
lidity of the north façade and the 
“ends” of the east façade convey 
the protective covering for the 
Torah and the Tabernacle within. 
The patterns within the stone are 
referential to the “stripes” found 
on the prayer shawls and the rus-
tication of the main stone lobby 
wall is reminiscent of the Wailing 
Wall in Jerusalem. The selection 

of stone plays an integral role in 
translating the broader notion of 
symbolic reference into an identi-
fiable materiality within the built 
structure.

Lastly, the design carefully 
devises the spiritual experience 
of the spaces by creating a hi-
erarchy of circulation within. 
Architectural clues, such as the 
street-level entrance, the lobby-in-
terior gathering space and the 
more private sanctuary corridor 
acknowledge a physical transition 
from public to private and reflect 
the spiritual journey members un-
dertake as they prepare to enter 
the sanctuary.

The result is a unique, LEED 
certified, structure and architec-
tural expression reflective of the 
community.

preserve and New York peak. 
The living room, dining room 
and kitchen occupy the center of 
the linear floor plan, with a mas-
ter bedroom suite to the west and 
a family room and outdoor court-
yard to the east. A fireplace clad 
in Vals quartzite forms the west-
ern edge of the living room with a 
large skylight above. A reading al-
cove with a bench of wood slats is 
lined with Douglas fir panels and 
stainless steel shelves for display 

of the owner’s photography collec-
tion. Sliding glass panels open to 
an outdoor deck, further blurring 
the boundary between interior and 
exterior. A second stair connecting 
all levels of the house is crafted of 
a one-inch thick steel plate that is 
both structure and guardrail, slic-
ing through the vertical space. 
Ground level spaces include three 
bedrooms with individual baths, a 
guest suite, a mudroom and an ex-
ercise room.

Jurors Comments
“This vacation house in 

Aspen touches lightly on 
the land. Perched atop a 
man-made stone plinth 
of richly textured Vals 
Quartzite that extends 
out into the landscape 
through a series of re-
taining walls, the house is 
a thin and elegant, linear 
pavilion of metal, glass 
and wood that takes full 
advantage of the distant 
mountain views to the 
south. ”

Lincoln Square Synagogue, New York, New York Architect 
CetraRuddy

New York, NY

Interior Stone Installer 
Amendola Marble
White Plains, NY

Exterior Stone Installer
Massuci Construction Corp

Huntington, NY

Stone Supplier
Walker & Zanger
Perth Amboy, NJ

Jurors Comments
“This synagogue in New York City stood out boldly from the 

other more bucolic sites and projects we reviewed, being an in-
tensely urban project that meets a busy sidewalk. The project 
has a dramatic and striking presence on Amsterdam Street near 
Broadway. The large glass volume that contains the sanctuary 
and other gathering spaces is contained visually by two stone 
facades that to this reviewer recall the two ancient tablets that 
form the foundation of Jewish faith.”

Please turn to page 44

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Stone & Tile industry products

http://www.slipperyrockgazette.net
http://www.slipperyrockgazette.net
http://www.braxton-bragg.com/
http://www.braxton-bragg.com/


Slippery rock Gazette December 2016  |  43  

Order online or call 1-800-575-4401 before 5:45 p.m. Eastern for Same Day Shipping.

www.braxton-bragg.com Fax 800-915-5501 

Why is Stone Shield Knife Grade 
Our Best Selling Adhesive?

4–6 minutes of working time
Polishable in 30-60 minutes
Transparent formulation is easy to color-match 

MADE IN THE USA

 Item # Description MSRP OUR Price 
 46404 Stone Shield™ Transparent Knife Grade, Quart $15.95 $12.95

 46405 Stone Shield™ Transparent Knife Grade, Gallon $48.95 $43.95 

 46406 Stone Shield™ Transparent Knife Grade, 5 Gallons $195.95 $169.95
$26

K-Bond Coloring Kit, 10 Colors, 2 oz.

Item #  

4357

Easy to Color
Compatible with all major adhesive color mixes including K-Bond 
Granite Color Pigments — what could be easier?

Adhesive Spreaders 
 & Stirring Sticks

Razor Blades

Item # 

4800A

Item # 

4802
Item #  

9100

$59.97

$9.74

$19.95
$3.74

MADE IN THE USA

MADE IN THE USA

Stone Shield ™ Transparent Can Save You Money!
How can glue save you money? Stone Shield™ Transparent Knife Grade is high 
quality polyester adhesive, made in America and offered at a great price.

Consistent Performance
Smooth consistency makes this a good choice for a wide variety of applications. Can 
after can, you know what you’re getting; it’s never a surprise. Consistent work time, 
consistent strength, consistency that you can count on.

Universal Application
Since it’s compatible with granite, marble, travertine and quartz, Stone Shield’s 
strong bond and fast hardening time is ideal for seams, patching or repairing. This is 
the only can of adhesive you’ll ever need!

Don’t Diss the 
Hair, Girl

“When I was a boy of 
fourteen, my father 

was so ignorant I could 
hardly stand to have 
the old man around. 

But when I got to 
be twenty-one, I was 

astonished at how 
much he had learned 

in seven years.” 

— Mark Twain

Authorities say a New 
Jersey hairstylist used 

pepper spray on a client who 
belligerent and quite unhappy 
with her haircut.

Bloomfield police say 
35-year-old Maryam Simpson 
advertised her services on-
line and was working in the 
client’s apartment on Oct. 13 
when the two women began 
arguing.

Police say Simpson sprayed 
the woman in the face and 
ran out of the apartment. The 
client was treated for minor 
injuries.

Bloomfield police tracked 
down Simpson and arrested 
her. The Belleville resident 
has been charged with aggra-
vated assault and a weapons 
offense.

A telephone number 
couldn’t be located for 
Simpson, who uses the name 
“Freddy” to advertise her ser-
vices online.

It wasn’t known if she has 
retained an attorney.

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Stone Shield Adhesives
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Dorchester Square Renewal, Montreal, Quebec

Landscape Architect 
Consortium Cardinal Hardy 

Architects / Claude Cormier + Associés
Montreal, Quebec

Stone Installer 
Ramcor Construction

Montreal, Quebec

Stone Suppliers
Granicor

Saint-Augustin, Quebec

Restoration Consultant
Trevor Gillingwater

Montreal, Quebec

Monument Restoration
Terramex

Montreal, Quebec

Created in honour of Canada’s 
Confederation in 1867, 
Dorchester Square remains 

a prestigious space emblematic of 
Montreal’s Golden Age, when the 
city was Canada’s sole metropolis. 
In the heart of downtown, it has 
endured as Montreal’s chosen site 
for commemorative events and for 
festive, cultural and political gath-
erings. The presence of four com-
memorative monuments and 10,000 
graves from the former St. Antoine 
cemetery below its lawns confirms 
the historical and archaeological im-
portance of this heritage site.

The renewal of Dorchester Square 
required that the park be completely 
rehabilitated, its monuments re-
stored, its landscape revived, and 
that it address the present-day re-
quirements of an urban public space. 
The design strategy recovers the for-
mer spatial and aesthetic qualities of 
the site through the restoration of the 
original Victorian garden square de-
sign and its monuments, while at the 
same time reimagining its urban and 
landscape forms to address current 
realities of the site.

Walkways are paved in a carpet of 
black Peribonka granite finished in 
three different textures, thus creating 

a vibrant visual effect as light is re-
flected off its surface. To recall the 
cemetery and its forgotten graves, 58 
footed Latin crosses, a graphic used 
to represent cemeteries on city maps, 
are inserted into the stone walkways 
in a fourth more highly textured fin-
ish of granite. As the precise limits 
of the early 19th century cemetery 
are unknown, the crosses are in-
serted to correspond with their loca-
tion and orientation on the map of 
the site, thereby permitting a reading 
of the cemetery’s expanse.

Long-neglected and requiring 
complete restoration of their bronze 
and stone elements, the square’s four 
monuments were given thoughtful 
attention. At the heart of the square, 
the restored equestrian Boer War 
Monument with its sculpted stone 
base is now enrobed by red gerani-
ums, the flower of Montreal, high-
lighting its significance. The Robert 
Burns and Sir Wilfred Laurier mon-
uments, both fully rehabilitated, 
are reinstalled in their previous 
locations. The latter, whose stone 
base includes elegant bas reliefs, is 
provided a new circular dais fash-
ioned from monolithic blocks of 
polished black granite, which in-
cludes recessed lighting for dramatic 

night-time illumination. The 
Belfort Lion was relocated 
following its conservation so 
that it now rests upon a gran-
ite pathway, permitting it to be 
viewed in a manner consistent 
with the Victorian approach 
to sculpture within a garden 
square. A unique feature of the 
Lion monument is its watering 
trough for horses, the repair 
of which was included in its 
restoration.

Through the restoration of 

existing stone monuments and 
the integration of new natural 
stone elements, this important 
public space has found new life. 
Stone was selected for this proj-
ect not only because of its ability 
to meet the technical demands 
of Montreal’s environment, but 
because of its potential to reflect 

historical and contemporary de-
sign ideas, and to communicate 
the quality and importance of the 
site. The renewal of Dorchester 
Square offers a contemporary vi-
sion for the site that is deeply re-
spectful of its archaeological and 
historical heritage, as well as its 
current time.

Jurors Comments
“The black granite pathways and plazas have four 
different stone finishes which produces a glittering  
effect not unlike a surface that has just been rained on. It sparkles 
and catches the light, both day and night, and makes this square 
ever a lively one for residents of and visitors to Montreal.”

Jurors Comments
“This small gem of a project was startling in its modesty. 
On approach, one appears to be passing an old country 
wall of stone, possibly the remnant of an earlier struc-
ture with an old chimney marking the site. The rustic wall 
turns out to be a foil for an elegant guest house with a 
simple shed roof that uses the wall as a continuous sup-
port. The first of three buildings envisioned for the prop-
erty, the small guest house is perched upon the edge of a 
steep hill with distant views to the mountains.”

Architect 
Bohlin Cywinski Jackson

San Francisco, CA

Landscape Architect Stone Installer 
Bernard Trainor and Associates

Monterey, CA

Stone Installers
Jamey DeMaria Masonry

Carmel, CA

Stone Quarry
Finger Lakes Stone Company

Conklin, NY

Halls Ridge Knoll Guest House, Santa Lucia Preserve, Carmel, California

Halls Ridge Knoll Guest 
House is located in the 
Santa Lucia Preserve, a re-

markably beautiful, vast landscape 
that was previously a historic cattle 
ranch. The rugged and pristine site 
has a rolling topography, a forest of 
ancient live Oaks and Manzanita, 
and offers panoramic views of the 
San Clemente Mountains and the 
Los Padres National Forest beyond.

The master plan for this vacation 
retreat puts forth a series of buildings 
that relate to its ridge-top setting. 
These buildings, which feature stone 
prominently, include a workshop, 
guest house, and main residence. 

Each structure is anchored to the 
land with a series of massive blue-
stone walls and fireplace chimneys, 
marking the passage along the ridge 
and culminating in a stone court at 
the future main residence.

The first building constructed 
on site is the guest house, which 
flanks the winding entry drive and 
is anchored to the sloping site with 
a substantial Llenroc bluestone 
wall, screening the house and pool. 
A simple timber framed shed roof 
springs from the wall, supporting 
naturally weathered zinc roofing 
over cedar-clad volumes. A linear 

path of natural cleft Pennsylvania 
Bluestone runs adjacent to the stone 
wall, marking the house’s entrance 
and the end of the pool; it also con-
tinues inside, serving as the circula-
tion hallway which runs the length 
of the house.

The home is sited to take advan-
tage of passive design elements of 
the temperate California climate. 
Expansive windows provide natural 
lighting throughout the house, while 
a broad overhanging roof shades 
from the intensity of the summer 
sun. Sliding doors and operable hop-
per windows throughout the house 

use the prevailing winds for natural ventilation, while also providing 
expansive views of the mountain range. Wood flooring in the living 
space of the house is reclaimed from an old barn structure.

The Halls Ridge Knoll guest house is a thoughtful, modernist inter-
vention, carefully detailed in timber, glass, and more than 3,000 square-
feet of Bluestone wall cladding and 800 square-feet of Bluestone 
paving. Designed to choreograph movement along the extraordinary 
ridge top site, the guest house celebrates its magical surroundings.

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Stone & Tile industry products
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NOW there are TWO Stone Pro Coring Vacuum Templates
No dust or mess to clean up. Just 
attach a shop vac and you’re set!

MADE IN THE USA

Simply attach a shop vac hose in place.

1

2
Position the Coring Vacuum Template. 

Drill completely through using the template guide.

3

4
A perfect hole is drilled, leaving no mess to clean up.

Reduce the risk of core bit movement 
and ruined tops – save money on 
installs and reduce clean up time!

As Seen at 
StonExpo 2016

This template tool was 
developed to make coring holes 
in the shop or at a customer’s 
home much easier. The Coring 
Vacuum Template is easy to 
operate and works with most 
commonly used core bits on 
stone or marble. 

Attaching a wet shop vac to the 
back provides the necessary 
suction for the template to lock 
securely in place on the stone 
surface and evacuate the water 
and slurry produced while wet 
coring. Connect the shop version 
to a standard 1/4” NPT air fitting.

 Item # Description MSRP OUR Price 
  55049 Stone Pro Coring Vacuum Template $352.95 $229.95

 55400 Stone Pro Coring Vacuum Template Shop Version $352.95 $229.95

Install for the Truck

Install for the ShopInstall for the Shop

NEW!
attach a shop vac and you’re set!

1

IT EVEN WORKS ON 

 VERTICAL SURFACES 

AND TEXTURED STONE!IT EVEN WORKS ON 

 VERTICAL SURFACES 

AND TEXTURED STONE!

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop braxton-bragg.com for the Stone Pro Coring Vacuum Template
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www.braxton-bragg.com

(So You Don’t Have To)
WE BUY BIG!

Imagine if you had to buy an entire 
pallet worth of pads… or adhesive… 
or a truckload of Makita tools… just 

to get a fair price. 

That’s how it would be if Braxton-
Bragg didn’t exist.

Makes Your Life Easier
We buy big and it makes your life 
easier. You don’t need to deal with 
hundreds of vendors, inventory 
controls, backorders, shelf space, 
trucks coming and going all hours of 
the day, etc.

Plus, because we buy in such high 
volume, we get prices you never 
could. Even after our mark-up, your 
end price is still better thanks to us 
buying so big. 

Higher Quality/Lower Price
In most cases, we can provide you 
with higher quality, at even lower 
prices, than you could get direct on 
your own. 

And don’t even get me started on 
the “Van Guys” who buy small. They 
have to buy junk just to compete on 
price. 

Why should you settle on quality just 
to get a low price when you get both 
the best price and the best quality 
from Braxton-Bragg?

Answer: You shouldn’t. You should 
buy everything from Braxton-Bragg… 
that way you know you are getting 
the best price and best quality and 
best service — on everything. 

Start (or continue) saving by placing 
your order with Braxton-Bragg today. 

Two Ways to Order
Order online at www.Braxton-Bragg.
com or by phone at 800-575-4401.

“NKBA is thrilled about this 
collaboration, bringing so many 
industry representatives together 
in one location creates huge value 
for everyone involved,” said Bill 
Darcy, NKBA CEO. “This is ulti-
mately a huge win for consumers, 
as we lead the way in connecting 
the industry.” 

Show dates include:  
•  NAHB International 
Builders’ Show: January 
10-12, Orange County 
Convention Center

 
•  Kitchen & Bath Industry 
Show: January 10-12, 
Orange County Convention 
Center 

Registration is now open at  
designandconstructionweek.com . 
Registered attendees will have 
access to both trade shows held 
during Design & Construction 
Week.

MIA+BSI: the Natural Stone 
Institute serves more than 1,900 
members in 55 countries who 
represent every aspect of the 
natural stone industry, offering 
them a wide array of technical 
and training resources, profes-
sional development, regulatory 
advocacy, and networking events.  
Two prominent publications—the 
Dimension Stone Design Manual 
and Building Stone Magazine—
raise awareness in both the indus-
try and the design communities 
for the promotion and best use 
of natural stone. Learn more at 
www.naturalstoneinstitute.org. 

Construction 
 Week® 2017

“A lovely thing 
about Christmas  

is that it’s  
compulsory, like 
a thunderstorm, 

and we all go 
through it together. 

— Garrison Keillor

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Stone & Tile industry products
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Are you wasting thou$ands per month?

Braxton-Bragg now offers superb quality 
CNC Tooling in the most popular profiles!

Viper® CNC Tooling is the only CNC tooling system featuring a 6mm layer of 
diamonds on each profile wheel, including the polishing steps, ensuring the 
longest tool life in the industry.

The Viper® CNC Tooling system features seven steps - 5 metal and 2 ceramic 
polishing steps. This allows you to complete the job faster than any other 
CNC system in the stone industry. All of our CNC tooling is accompanied by 
data sheets with complete set-up information including pre-calibrated setting 
parameters, detailed operating information, and maintenance instructions.

All tools are carefully balanced and inspected by strict quality control 
standards. All of our CNC profiles are produced with a standard 35mm bore.

All in stock with IMMEDIATE Delivery!

ALL VIPER® CNC

FREE NEXT DAY 

DELIVERY!

Call Daryl Sims at 
 877-493-0394 

 if you are ready to improve 
your CNC tooling performance.

 CNC Tool Pos. 1 Pos. 2 Pos. 3 Pos. 4 Pos. 5 Pos. 6 Pos. 7  Shape

 A-30 R15 	 $378.65	 $347.95	 $347.95	 $347.95	 $149.95	 $149.95	 $149.95	 $1,849.95

 A-30 R5	 	 $407.95	 $386.95	 $386.95	 $386.95	 $149.95	 $149.95	 $149.95	 $2,017.95

 B-30 R30		 $443.95	 $485.95	 $485.95	 $485.95	 $136.95	 $136.95	 $136.95	 $2,311.95

 E-30	 	 $393.95	 $393.95	 $393.95	 $393.95	 $174.95	 $174.95	 $174.95	 $2,099.95

 FG-30	 	 $749.95	 $549.95	 $549.95	 $549.95	 $549.95	 $199.95	 $199.95	 $3,348.95

 FZ-30	 	 $459.95	 $500.95	 $500.95	 $500.95	 $197.95	 $197.95	 $197.95	 $2,555.95

 T-20 R3	 	 $319.95	 $303.95	 $303.95	 $303.95	 $128.95	 $128.95	 $128.95	 $1,617.95

 T-30 R3	 	 $392.95	 $399.95	 $399.95	 $399.95	 $399.87	 $145.95	 $145.95	 $2,008.95

 T-30 R6	 	 $392.95	 $392.95	 $392.95	 $392.95	 $340.00	 $145.95	 $145.95	 $2,008.95

 V-30 R15		 $473.95	 $515.95	 $515.95	 $515.95	 $364.01	 $164.95	 $164.95	 $2,515.95

 Z-30	 	 $401.95	 $383.95 $383.95 $383.95 $172.95 $172.95 $172.95 $2,071.95

Complete 
SetSegmented Sintered Sintered Sintered Metal Pre-Polish Ceramic Ceramic

Radius

Demi 
Bullnose

Bevel

Radius

Ogee	
Bullnose

Ogee	
Straight

Double 
Eased

Double 
Eased

Double 
Eased

Full 
Bullnose

Straight

• Seven-step system
• Longest life of any CNC tooling
• High speed tooling
• All profile wheels are balanced & carefully inspected
• Standard 35mm bore

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for Viper CNC Profile Wheels
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This tool is not some pieced-together toy full of plastic parts.

Take one look at the picture and 
you can see the Seam Machine is 
engineered and designed for the 
stone industry by stone industry 
pros at Stone Pro. 

PLUS... the Seam Machine has 
been fully tested and proven in the 
field so you know you can trust it for 
your	next	install.	

NEW!NEW!

MADE IN THE USA

 Item # Description MSRP OUR Price 

 55800 Stone Pro Seam Machine $1,135.00  $795.00
  Notice: Sold individually, not as a set.

a

TOOL
not a

Toy!

Stone Pro’s Seam Machine
Like Seams Never Even Happened
If you want flawless, tight, nearly invisible seams, 
then Stone Pro’s Seam Machine is your tool...

Visit www.slipperyrockgazette.net for more Stone & Tile industry newsShop www.braxton-bragg.com for the Stone Pro Seam Machine
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